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As foreshadowed last week, a basis for compromise in rela- 
tion to the anti-compact affidavit question in Texas appears to 
have been reached. It is understood that a form of affidavit 
has been prepared which is acceptable to both the Insurance 
Commissioner and the officers of the insurance company 
against which suit was begun, and which will no doubt prove 
equally satisfactory to the other companies concerned. 

AT the annual meeting of The Union, scheduled to occur 
at Round Island yesterday, two topics were expected to in- 
vite the most spirited discussion. One was the still open 
question of the separation of Union from non-Union com- 
panies in agencies; and the other related to the establishment 
and maintenance of a uniform practice in the payment of 
fire losses. It was anticipated that the committee having in 
charge the dissemination of information would urge the cor- 
tinuance of operations along present lines. 





A FORWARD step toward the purification of the life insur- 
ance business in the State of Georgia has been taken by the 
Georgia Association of Life Underwriters. An exchange of 
names of all discharged agents has been arranged for, 
through the medium of the secretary of the association. When 
asolicitor leavesan office under a cloud, his name is sent to the 
secretary, and by the latter is given to other members. If the 
name of an applicant for an agency is found on file, the name 
of his previous employer can be learned from the secretary, 
thus enabling the person applied to to look up the applicant’s 
previous record. 





Botu fire and life insurance agents had busy, and yet 
pleasurable, times at their national conventions last week. 
The members of the Western “Union” were to meet yester- 
day at Round Island, and next week the annual meetings of 
the National Convention of Insurance Commissioners and of 
the Fire Underwriters Association of the Northwest will take 
place at Buffalo and Chicago, respectively. Verily, Septem- 
ber has come to be a convention month. With so much of in- 
terest transpiring it is and has been our effort not to satiate 
our readers with a mass of matter which they can not spare 
the time to read and digest, but to present synopses and ex- 
tracts, giving the sense of the speakers, together with con- 
cise accounts of the proceedings of the various conventions. 





Some of the delegates at the meeting of the National As- 
sociation of Local Fire Insurance Agents, held last week, 
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allowed themselves to get worked up over the plain manner 
in which President Washburn of the Home presented his 
views on some of the live questions of the day. Indeed, there 
were those who, under the influence of the momentary heat 
inspired thereby, wished to place a criticism of their guest’s 
remarks on record; but we are pleased to note that calmer 
counsels prevailed. Mr. Washburn, as the executive head of 
one of the largest American fire insurance companies, and a 
11an whose experience in the fire insurance business extends 


. over half a century, naturally has ideas on the conduct of the 


business, and the relations which should exist between those 
engaged in it, which are certainly entitled to respectful con- 
sideration. 

x * * * 

On the whole, the convention was harmonious and pro- 
gressive. Mr. Washburn is not the only one who has noticed 
the steady gain in character and influence of this association. 
It has, by good guidance and able administration, steered 
clear of numerous obstructions to its progress, and bids fair 
to indefinitely prolong its existence as a useful and conserva- 
tive factor in the fire insurance field. 





SINCE the issue of THE Spectator of last week President 
McKinley has died from the wounds inflicted by an anarchist 
assassin. His death occurred on Saturday morning last, eight 
days after he was shot, and almost immediately following the 
announcement by the staff of attending physicians and sur- 
geons that his recovery was nearly assured. Thus this 
nation, and, in fact, the whole civilized world, were shocked 
for a second time in connection with the assassination. Hope 
of the President’s recovery had been so thoroughly instiiled 
in the minds of all by the bulletins issued from his bedside 
that the announcement of his death created an even more pro- 
found sensation than was caused by the shooting m the first 
instance. His convalescence seemed so well assured, and the 
sympathies of everyone with his sufferings were so acute, 
that when the relapse occurred and the inevitable ending was 
apparent, the revulsion from hope to despair plunged the 
entire nation into the deepest gloom and sorrow. The end 
came quickly, and the head of the nation passed quietly and 
peacefully away, with expressions of Christian resignation 
becoming to one whose life was so irreproachable. The 
assassin’s work was complete, and another good and just man - 
was added to the list of those rulers who have fallen victims 
to the blows of those whose teachings would destroy every 
form of government, defy all law, and lead to murder and 
chaos. Seldom has a president endeared himself to the people 
by his upright and lovable personality as had President 
McKinley. His political opponents conceded to him the 
strictest integrity of purpose, admired his kindly, forebearing 
and gentlemanly ways, and respected him for his conscientious 
devotion to his duties and to his convictions. On every hand 
emblems of woe are displayed, the spontaneous expression of 
sorrow at the bereavement that has fallen upon the country. 
That the grief of the American people is shared by others is 
testified to by the telegrams and letters received from the 
rulers and high dignitaries of other countries, and by the 
mourning emblems displayed in all the chief cities of the 
world. To-day has been set apart by proclamation as a day 











136 
of prayer, and all business will be suspended as the earthly 
remains of our late President are laid away in their last rest- 
ing place. The ceremonies attending the funeral in Buffalo, 
in Washington and at Canton, so long the home of the Presi- 
dent, were largely attended, and thousands gazed upon the 
face of this latest victim of lawlessness as the body lay in state 
in the National Capitol. 
* * * x * 

Theodore Roosevelt, elected as Vice-President, became by 
virtue of law President of the United States immediately upon 
the death of President McKinley. Mr. Roosevelt took the 
oath of office promptly, and entered upon the duties of Chief 
Magistrate. In doing so he announced that it would be his 
aim to carry out the policy of administration as laid down by 
his predecessor. 





SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 
Frank W. Stillman of the firm of Blagden & Stillman, who has 
been in England for the past month, sailed for New York on Sep- 
tember 1z. 


It is stated by underwriters of large experience that during the 
past twenty years the two most profitable cities of the United States, 
from a fire-insurance standpoint, are New York and San Francisco. 


Storage lines continue in active demand. 


Report comes that Charles M. Hall, chief of the agency staff of 
the Lancashire Insurance Company, which reinsured last April in the 
Hartford Insurance Company, will soon be connected with a large 
company. 

The following recommendation of the committee was adopted 
at a meeting of the Exchange, held September 11, 1901: “Amend 
rule on first page of alphabetical list to read as follows: ‘It is ad- 
missible to include two more items, as numbered, in alphabetical 
list under one amount, but in such case the rate of the highest must 
be charged, and in no case shall more than five items, as numbered 
in the alphabetical list, be insured under one amount.’ ” 


The Brooklyn Salvage Corps proved to be of valuable assistance 
tc the fire department in preventing the spread of fire in Store 343 
of the New York Warehousing Company to the adjoining stores. 

The Kings County Fire Insurance Company of New York shows, 
in its semi-annual statement: Assets, $399,517, increase over De- 
cember 31, 1900, $28,430; surplus, $102,941, increase over December, 
1000, $10,388. 

Frederick W. Lotz, assistant secretary of the Westchester Western 
department, was in town last week. 


E. W. Thompson of the Baltimore firm of Williams & Thompson 
visited this city last week. 

John P. Hardenbergh, at one time a fire and life insurance broker 
at 135 Broadway, died while on a visit to Bernardsville, N. J. 

It is learned that Smith, Gray & Co. will make no claim for the 
small loss at Nevins street, Brooklyn. 


The Insurance Clerks Bowling Club of Brooklyn has been organ- 
ized. The St. Charles hotel, corner of Myrtle avenue and Jay street, 
is where the club will roll every Saturday. 


The New York Board of Fire Undewriters last week aimed a body 
blow at a certain class of “‘public adjusters” by the issuance of an 
order to the officers and patrolmen of the fire patrol, through the 
fire patrol committee, to supply to every sufferer by fire, as soon as 
possible after its occurrence, a copy of a notice reading as follows: 


The New York Board of Fire Underwriters wish all persons to 
understand that it is not necessary to employ any paid representative 
to collect a claim for loss against any company belonging to the 
Board. 

Parties suffering loss by fire are particularly cautioned for their 
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own safety not to make any agreement nor to sign any paper relating 
to such loss until they have conferred with the office of the com- 
pany insuring them. By complying with this advice much trouble 
and expense will be saved. 

While there are public adjusters who can render good service to 
the insured by looking after details in the event of a large fire, and 
whom the companies have no objection to dealing with, there has 
grown up a class of tricky, “shyster” adjusters whose business it is 
to force the companies to pay as much more than the loss as possi- 
ble, and who do not hesitate to induce the insured to commit perjury 
in pursuance of their schemes, when he is weak enough to yield to 
their persuasions: The action of the board indicates that there will 
be a strong effort made to starve these hangers-on of the insurance 
business, who are mostly played-out agents or brokers. 


The New York Fire Insurance Exchange has promulgated the 
following elevator rates, making allowance for sprinklers: New 
York Central, Pennsylvania and West Shore, $2; and those not 
sprinkled: Erie, $2.50, and Brooklyn grain, $3.75. 


Harry L. Roff, general agent of the Home of New York for Cali- 
fornia and Nevada, is in town. 


CHICAGO AND THE WEST. 


The recent editorial of THE SpEcTATOR as to fake actuaries and 
information bureaus has resulted in an exposure of the preposterous 
Chicago scheme carried on under the name of the Policyholders 
National Union, President Minehart and Secretary Walker having 
been arrested last week through the Mooney & Boland Detective 
Agency at the instance of two “investors,” who claim to have been 
duped. A Chicago daily says: 

There are now not fewer than fourteen suits pending against the 
company in the courts here, and the complaints against them come 
from every part of the country. 

A circular letter of this concern, under date of August 22, 1901, 
seeks to attract jay managers by inviting subscriptions to the “au- 
thorized capital stock of $250,000, of which $210,000 is paid up in cash, 
and there is $40,000 now in the treasury.” And again: “The salary 
of manager is, in every instance, $150 per month and twenty per cent 
of the net business secured in their State. An investment on their 
part of $1000 to $2500, according to the importance of the territory, 
is absolutely necessary.” The scheme sounds very like Conan 
Doyle’s ““Franco-Midland Hardware Company, with 135 branches, at 
a ‘beggarly’ commencing salary of 500 pounds and an overriding 
commission.” 


The Merchants Exchange of Chicago is a system of inter-insurance 
among large firms, promoted by H. J. Straight, the veteran under- 
writer, whose capacities as an organizer have always been unique. 
Mr. Straight originally brought to the United States such offices as 
the Sun, Atlas and Union of London, and now recognizes the 
especial need of facilities for excess insurance in behalf of the princi- 
pal manufacturing and mercantile concerns of the United States. 
As his methods contemplate not only the observance of tariff rates 
but the maintenance of a high quality of risk, the stock companies 
may incidentally be benefited through the present organization, the 
details of which are set forth in a well-worded prospectus. 


The August issue of The American Ecclesiastical Review makes 
reference to the scheme of “relief” propagated by the Catholic Mutual 
Relief Society of America, incorporated in 1896 under the laws of 
Nebraska, but not reporting to the insurance authorities of that State. 
The method is peculiar in that it is clearly an evasion of the insurance 
laws of Nebraska and other States, and seems to belie the robust 
moral principles which have usually distinguished the Catholic com- 
munity. As pointed out in these columns last week, the details of 
this relief plan are clumsy and unbusinesslike, and but for the au- 
thority of certain church dignitaries have all the ear-marks of a wild- 
cat. It is without systems as to rates, lines or conditions, and at a 
catch-penny price agrees to give “relief” for fire, lightning, tornado, 
flood, explosion, earthquake, casualty or any other calamity. It 
would be well for the State authorities of Nebraska, and the high 
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dignitaries of the church whose names are used, to look into rather 
than overlook the present insurance system of this society. 

The majority of physicians have for some time past agreed with 
the National Association of Local Fire Insurance Agents in the con- 
clusion that “the appendix is not necessary,” but recently a few 
physicians have come to the rescue of the appendix in its original 
stronghold by declaring that it is necessary, and, similarly, some 
agents have begun to realize that an “annex company” is not half 
bad when a shortage of insurance facilities is experienced. Adolph 
and Leo A. Loeb have, indeed, taken measures to preserve one annex 
company instead of permitting it to disappear like the Magdeburg 
of New York, American of New York and others. They have man- 
aged to secure control of the North German of New York, and in- 
tend to push it to the front in view of the present favorable insurance 
outlook. This firm has also received an agency of the Merchants 
of Newark in succession of the one recently held by George R. Lewis. 

The outcome of the agents’ convention at Put-in-Bay makes it 
clear that in the making of any platform or the formulation of any 
ideas of agency regulation, the National Association must itself come 
over to the view of the companies in realizing the need of “local 
option” and the necessity of “excepted cities,” as well as excepted 
localities, in dealing, even tentatively, with the solution of local 
problems. The multiple-agency system, for example, can not be 
changed to the sole-agency system in any universal way; the brokers 
can not be extinguished in large cities equally with small cities; the 
solicitors can not be prohibited in certain localities because they can 
be done away with in others; “annex” companies can not be driven 
out of large centers even if made useless in small places, and the 
“proprietorship” of expirations can not be settled by a general rule, 
though it can be determined, if desired, through the application of 
local option, and the ethics of the principle (should there be such 
a higher development) would then spread by the force of example. 

Among important agency changes is that of one of the Chicago 
agencies of the North British and Mercantile, transferred from Col- 
lins, Craine & Park to C. M. Nichols & Co. H. H. Friedly, the 
Royal’s Western loss superintendent, and one of the specially capa- 
ble men in that line, has resigned to engage with the Insurance Com- 
pany of North America in Indiana. 

The authorities of Blue Island, Ill., have passed an ordinance com- 
pensating their firemen at the rate of $1 for the first hour and fifty 
cents for each additional hour actually engaged at fires. This method 
is being criticised by companies. 


Life and Casualty Notes. 

The Penn Mutual is one of the clever advertisers in its line, and its 
representative at Atchison, Kan., deserves especial credit in this 
direction. His object lesson in old-line versus assessment is a con- 
vincing classic, yet simple enough to reach the humblest intelligence. 

The Canada Life is another, being especially happy in its allusions 
to its field workers whose portraits adorn the page as well as the 
tale. Charles F. Bullen, the company’s Chicago manager, con- 
tributes some pertinent facts as to the dangers of delay and the fatal 
folly of letting first-class policies lapse. 

The Preierred Accident—well, we all know how bright they are— 
Superintendent Potter announces that, “after an adequate experience 
for two and a half years, we have decided that cheap health insur- 
ance is of little value to the assured, the agent or the company,” and 
has, therefore, put into the field a new general health policy, which 
will no doubt be a winner. 

The election of W. D. Wyman of the Chicago agency of the Berk- 
shire Life as president: of the National Association naturally en- 
thuses the Chicago men, and has also been cordially received by the 
Chicago public, which has conceived a high regard for life associa- 
tions. The selection of Cincinnati as the place for the 1902 meeting 
is also pleasing to the West, and will undoubtedly operate to secure 
a fine attendance from all parts, a matter not so easy “Way Down 
East.” Fred B. Mason’s election as secretary is further evidence 
that the National Association gets the best that is going, and that 
Chicago gets what is coming. 


The work of the convention in seeking to reach a wise regulation 
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of the agency problem in respect of the ‘‘casual introducer” is to 
be commended, not only in the sense of weeding out undesirable 
men, but limiting the rewards of good work to those entitled thereto 
on the score of legitimate insurance standing. It must not be ex- 
pected that 2 reform of this kind can necessarily be either sudden or 
summary. Indeed, were it thus, but little confidence could be placed 
in its permanence, while, with due care based on honest purpose, the 
general agents and real producers should eventually be secured in 
maintaining a liberal competence. 

The University of Giessen, “made in Germany,” has introduced 
a plan of accident insurance for all of its students. The maximum 
death benefit is about $3500, and the scheme is free to all students 
save those in the medical and chemical departments, who pay a small 
fee for the supposed extra hazard in those branches. 





NOTES FRO? PHILADELPHIA. 


Charles E. Etting has so far recovered from his recent serious ill- 
ness that he was able to be moved, on Thursday last, to Atlantic 
City. It is confidently expected that, within two or three weeks, he 
will again be a familiar figure on Walnut street. Being a very pop- 
ular broker, this news will, without exception, be very welcome to 
the insurance fraternity. 


William R. Ecker of T. C. Foster & Co., first agents of the North 
British and Mercantile Insurance Company in this city, returned to 
his desk on Saturday after an absence of fourteen months, due to 
his serious illness from an attack of acute bronchitis, resulting in 
several hemorrhages from the throat. His life was despaired of at 
one time, but, excepting for a slight cough and loss of flesh, he looks 
better than it was expected he would. By the terms of the will of 
the late H. E. Bowers, with whom Mr. Ecker was formerly associated 
in the management of the North British and Mercantile at New 
York, he will, on the death of the widow, receive one-thirtieth of the 
estate remaining, and his friends here earnestly hope that he will 
continue to improve and live to enjoy this little windfall. 

Circular No. 409 of the Philadelphia Fire Underwriters Association 
notifies members that, under a recent ruling of the executive com- 
mittee, crude fish oil and degras may be stored in warehouses, for 
which the non-hazardous warehouse agreement of the association 
has been signed, if stored in basement, or on grade floor if there be 
no basement, under the same restrictions as now apply to vegetable 
oils under the said agreement. 

The convention of the State Firemens Association will be held in 
this city early next month for the first time in the history of the or- 
ganization. A couple of very interesting features will be the parade, 
in which it is expected 5000 men in uniform will participate, and the 
tournament in which the visiting firemen will compete. A large sum 
of money has been collected to be distributed in prizes. October 3 
is the day set apart for these features, and in the evening a ball will 
be given to the visiting firemen, at Industrial hall. 


The most startling and unlooked-for change which has been heard 
of for many a day among the representatives of the leading foreign 
companies doing business here was announced only a few days ago. 
The popular William L. Bradway, who stands pre-eminent among 
the rising young agents in the business, has just been appointed the 
leading representative of the Scottish Union and National Insurance 
Company of Edinburgh, Scotland, succeeding Samuel D. Hawley 
& Son, who have represented the company for many years. It is 
expected, however, that Hawley & Son will be retained as second 
agents of the company, reporting to Mr. Bradway, and that the former 
second agency, which was with Wagner & Taylor, will be dis- 
continued. Since Mr. Bradway was appointed head agent of the 
National Fire Insurance Company of Hartford he has made quite a 
reputation as a shrewd and successful underwriter, and is said to have 
made about $300,000 for that company in the last ten years. He is 
extremely accommodating to the brokers, and pays little or no at- 
tention to the brokerage business for his own account. Represent- 
ing, as he does, the National of Hartford, New York Underwriters, 
Union of Philadelphia, Northern of New York, Mechanics and 
Traders of Louisiana, and the Scottish, as to volume of business, his 
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agency is probably now the leading one of Philadelphia, due, in a 
great measure, it is thought, to his realizing that, in order to pay 
losses and show a profit, the premium receipts must be kept at top 
notch, and on that theory being inclined to write a good sized line 
on anything that is offered, which is not prohibited by his companies, 
where the moral. hazard is satisfactory. His appointment is looked 
upon as partly due to the efforts of a New York friend, and rumor 
has it that he will shortly be, if he has not already been, appointed 
as first agent of a company which is even larger than the Scottish. 

Fire recently destroyed a frame storage shed and contents on the 
premises of William Ayres & Son, at Third and Cumberland streets. 
The loss, which it is said was somewhere in the neighborhood of 
$4000, fell upon stock companies. All the balance of the large plant, 
which is thoroughly protected by automatic sprinklers, is, and has 
been for a number of years, insured in the mutuals, but as this shed 
was not so protected it, of course, was not included in that general 
form. The result certainly seems to justify the stand taken several 
years ago by a number of leading underwriters, which is still the 
rule in some offices, that where all the cream of a plant has been 
taken off by the mutual companies, it is a pretty safe and wise course 
to decline to accept the skimmed milk, especially as the amount of 
premium is usually very small. 

Speaking of the mutual risks, it is rumored that the large morocco 
factory of Robert H. Foerderer at Frankford, which, until about a 
year ago, had always been insured by either the mutual companies 
or the Factory Association, is making the necessary changes to again 
meet the requirements of the mutual companies, although there is 
some possibility of the Factory Association securing it. 

The old Teutonia building at 424 Walnut street, recently acquired 
by the National of Hartford, along with the reinsurance deal, is at 
present undergoing changes which include the remodeling of the 
front preparatory to its occupation by the Philadelphia branch of 
that company. It is surmised by some that the real owner is Mr. 
Bradway, the company’s leading representative here, and, while this 
is probably not so, it would seem that, with the number of companies 
he now has, it would be a reasonable conclusion. 

Special Agent J. S. Catanach of the Hartford Fire Insurance Com- 
pany, accompanied by his wife and Secretary P. C. Royce and wife, 
were recent visitors at the Pan-American Exposition. 

It is strange that twenty-four companies have recently retired from 
business in both Philadelphia and St. Louis. 

Life and Casualty Notes. 

A new branch of the New York Life Insurance Company has been 
established in the new fireproof building of the Girard estate at the 
southeast corner of Third and Chestnut streets, known as the Mariner 
and Merchant building. The handsome appointments of the offices 
are quite in keeping with the beauty of the building, and it is con- 
fidently expected that, under the management of F. A. Nusbaum, 
who was formerly agency director at the Walnut street office, this 
branch will at once establish a reputation as a business producer. 

That Franklin J. Moore, secretary of the Philadelphia branch of 
the General Accident Insurance Corporation of Scotland, is a hustler 
in everything he undertakes, was demonstrated again last Saturday, 
when he superintended a force from the offices of the company at 
Fourth and Walnut Streets. The result is that he has had the grati- 
fication of seeing his office the leader in the insurance section, in hon- 
oring the memory of our late President. 

The American Bonding and Trust Company of Baltimore, Md., 
has appointed Paul V. Connelly general agent for Philadelphia. 

H. C. Knight of 303 Walnut street has been appointed Philadelphia 
manager for the Columbia Insurance Company of Jersey City. He 
is aggressively seeking tourists’ and commercial travelers’ policies 
for his company, holding out as an inducement the fact that his is 
the only company which insures against all kind of damage, fire or 
otherwise, and without any increase in the customary rate. 


William H. Logue of Philadelphia has been promoted from an 
agent to an assistant of the Colonial Life. 


Among the leading industrial agents of the Colonial appear the 
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names of Hamilton Wade of Philadelphia, and Joseph Arnold of 
West Philadelphia. 

Aiter having attended the annual outing of the agents of the Sun 
Life Insurance Company of Canada, Philadelphia Manager W. A 
Higginbotham has gone on a hunting and fishing trip to Leth- 
bridge, Alberta, and will return to the city about October 1. 


BOSTON AND VICINITY. 

The New England Insurance Commissioners who have signified 
their intention of attending the National Convention of Insurance 
Commissioners are: Mr. Cutting of Massachusetts, Mr. Carr of 
Maine, Colonel Linehan of New Hampshire, and Messrs. Howland 
and Bacon of Vermont. 


It is stated that practically all the agencies in Boston have assented 
to the assessment upon holders of fire insurance policies, recently 
called by the Millers and Manufacturers Mutual. The company, 
under the law, could only issue mutual policies in this State, and 
there seems to be no doubt that the policyholders are liable. It is 
stated that none of the Massachusetts policyholders have received 
dividends. Many individuals will not have to pay the assessment, 
however, as several of the agencies, rather than have their patrons 
annoyed, will pay the assessment themselves. 

Nearly all the New England Insurance Exchange committees 
have filed their reports to the unprofitable hazards committee, and 
the few that have not reported, principally in Connecticut, are ex- 
pected to file documents within a few days. 

The Erie Fire of Buffalo, which has discontinued its agencies in 
Rhode Island, Vermont and Maine, will remain in Connecticut and 
continue business there under the management of Frank A. Colley, 
as soon as it is reinstated by the Insurance Department. 

At the meeting of the Boston Board of Fire Underwriters, Tues- 
day, F. W. Porter, F. B. Carpenter and H. B. Alden were appointed 
to the tariff committee. The report on the rerating of coal wharves 
not being completed, that matter was not taken up. 

Boston scored a $20,000 loss on a furniture factory the past week. 

The street is congratulating John C. Paige & Co. on securing a line 
of $200,000 on the Otter Creek and Boom Lumber Company of 
Hambleton, W. Va. 

William Barnes, Marlboro, Mass., retires from business, the agency 
having been purchased by Holyoke & Russell. 

It is understood that G. H. Ide, late special agent for New Eng- 
land of the London and Lancashire, who has just returned, much im- 
proved in health, from Colorado, will engage in business in New 
York. 

The picture gallery of Field & Cowles has been enriched by a large 
fine photograph of the department managers of the Royal in this 
country. 

The manufacturers of the particular style of acetylene gas machine 
which recently exploded in Manchester, Mass., causing heavy loss, 
have decided to accept the suggestions of Assistant Secretary Cabot 
of the Boston Board of Fire Underwriters, and increase the depth of 
the water seal of the machine to about seven inches instead of about 
two, as at present. 

Referring to an item in THE SPECTATOR last week, relative to the 
practice of some brokers and agents of evading the law relative to 
affidavit risks, the Insurance Department will see that, in the future, 
the spirit of the law is strictly complied with. It has become quite 
a general practice for those qualified as affidavit brokers to make 
affidavits for agents not qualified, who wish to place risks in unau- 
thorized companies. 

Non-paying risks in Springfield, Mass., have been increased about 
twenty-five per cent. Brick-yard risks have been advanced from two 
to two and one-half per cent, and on cigar and tobacco factories the 
rate is increased from $12.50 to $13.50. 

Another fire in a Boston lumber yard, Saturday night, occasioned 
a loss of $20,000 to $25,000. 


At the first fall meeting of the New England Insurance Exchange 
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on Saturday, the 14th inst., among the matters discussed was the 
recommendation of the executive committee for the revision of the 
five per cent exemption clause, so that, if the aggregate loss does not 
exceed five per cent of the total insurance, no special appraisement 
or inventory shall be required; the recommendation that the lightning 
clause shall be revised so as to specify that cyclones, windstorms 
and tornadoes and other atmospheric disturbances shall not be 
classed under the head of lightning; that the mechanics’ permit shall 
be amended so as to prohibit the removal, by burning, of paint, etc., 
without written indorsement of the company carrying the risk; that 
the term “mercantile risk” shall be so defined as to exclude tobacco 
warehouses from that class; the consequential damage question, the 
term-rate rule and vacancy and unoccupancy permits. 





ECHOES OF THE CONVENTION OF LIFE UNDER- 
WRITERS. 

In other pages of this issue will be found a condensed report of the 
proceedings of the National Association of Life Underwriters, which 
met in convention at Portland, Maine, on Wednesday, Thursday and 
Friday of last week. The twelfth annual convention of this asso- 
ciation in attendance, importance of matters discussed and interest 
shown in the proceedings was fully up to preceding conventions, and 
even surpassed some in point of attendance. At the lunch tendered 
by the local association to the visiting delegates, at Cape Elizabeth, 
the well-known neighboring bayside resort, 220 persons were served, 
including the wives and daughters of such delegates who brought 
members of their families with them. 

* * * 

By far the most interesting feature of the convention, which was 
not crowded with dramatic climaxes, was the contest for the office 
of president, a position which has always been sought and filled by 
the leading life men of this country. 

* * * 

President Register, whose term of office had been crowned with 
such peculiarly successful and satisfactory results, had been urgently 
requested to stand for re-election, but positively declined on account 
of the heavy drafts a further incumbency would make on his time 
and attention, for Mr. Register, though one of the oldest and wealth- 
iest of the Equitable’s corps of general agents, is still a vigorous 
manager and a large personal producer. This attitude of President 
Register had been anticipated, and to some extent discounted, and 
most delegates went there prepared to meet that issue. Though sev- 
among them Man- 





eral names had been mentioned as possibilities 
ager Stephen F. Woodman of the Travelers in Boston—the only 
avowed candidate was Phillip H. Farley, superintendent of the 
executive special agency department of the Mutual Life. Few men 
are more thoroughly identified with the active work of the National 
Association, or enjoy a wider personal popularity with the member- 
ship than Mr. Farley. Since the meeting in Washington, several 
years ago, he has been a strong factor in every convention, always 
found working unselfishly for the general good or the interest of 
some friend, but asking nothing for himself. At Minneapolis in 
1898 he managed the presidential campaign of Richard E. Cochran 
with brilliancy and success, and has established a reputation as an 
eloquent speaker and forceful debater. Last year he was honored 
by election to the presidency of the New York Association. 
* * * 

For these reasons it had been generally assumed that no other 
name would be placed before the convention after that of Mr. Farley 
had been presented by a unanimous vote of the New York delega- 
tion, and the situation continued to wear that aspect during the first 
day of the meeting. Wednesday night, however, there was much talk 
of a Western man, and it was known that W. D. Wyman, manager 
of the Berkshire Life at Chicago, was being urged to enter the race. 
By Wednesday morning the candidacy of Mr. Wyman was definitely 
announced and the fight was on in earnest. 

* * * 


It was argued that for three long years the West had been 
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neglected, during which time the monopolistic East had elected Pres- 
idents Cochran of New York, Johnson of Springfield and Register of 
Philadelphia. While the surface of things was pervaded with much 
talk about this sectional geography and the splendid fitness of Mr. 
Wyman, who in times past has been president of the Chicago Asso- 
ciation and an active member of the national body, the heart-to-heart 
talks among the delegates soon developed another and a warmer issue, 
viz.: “Anything to beat Farley.” Not on account of his personality, 
for everyone expressed sincere regard for him, but they claimed that 
the executive special agency department, of which he is chief, had 
exerted an influence which was demoralizing to the whole business 
and inimical to the best interests and purposes of the association, 
and this prejudice was boldly outspoken on the floor of the conven- 
tion in debate. This was the argument which passed from mouth 
to mouth, changing the vote of one delegation after another, until 
the end came in the nomination of W. D. Wyman by a vote of about 
thirteen to ten. 
* x * 

Thus Philip H. Farley met defeat in spite of a splendid record 
and great personal popularity, because, in the opinion of a majority 
of the delegates, the executive special agency department of his com- 
pany was not conducted in a manner to promote the best interests 
of the life insurance business. This disposition to bring companies 
and company methods into official politics is a brand-new proposition 
—something which in the past has been studiously avoided—and its 
evolution and development will be watched with great interest. An 
old and prominent member of the National Association had this to 
say of the new departure: “Don’t let it get out that the opposition 
to Mr. Farley in any way involved his company or the management 
of any department of its business. Such a thing is entirely unusual 
and most unfortunate, since it is manifestly impossible for any com- 
pany to please all its competitors, and if the discussion of such things 
is once begun there is no saying where it may end. I had no partic- 
ular interest in Mr. Farley’s candidacy, and I am quite sure Mr. 
Wyman will make a most satisfactory executive, but I am afraid the 
campaign was pitched on inconsistent and unfortunate lines. When 
Mr. Farley was elected to membership in the association he held 
the same place he holds now, and in New York, where competition 
is probably sharpest, he has been deemed eligible for the highest 
office in his local association, which strongly backed him for presi- 
dent. In the face of these facts I submit that it was hardly fair to 
inject this new feature into association politics.” 

* x x 

The race was a pretty one from start to finish, being ably managed 
by D. F. Appel for Mr. Wyman, and Richard E. Cochran for Mr 
Farley. Everything was smooth and pleasant, and, although the 
lines were closely drawn in the nominating committee and the par- 
tisanship strong, the able and good-humored handling of Chairman 
S. D. Wilkes of St. Paul caused it to go off like a Sunday-School 
convention. 

* * * 

William D. Wyman, the new president, is, comparatively speaking, 
a young man, being but forty-two years old. He was born at Hills- 
boro Bridge, N. H., and Portland being no strange city to him, it 
was fit that his election should occur in the Maine metropolis. Mr. 
Wyman is the Illinois State manager for the Berkshire Life Insurance 
Company, with headquarters at Chicago. He started in the life in- 
surance business as a solicitor for the Massachusetts Mutual Life at 
Chicago, becoming one of the general agents of that company in 
1885. Twelve years ago he received his present appointment from 
the Berkshire Life; suffice it to say that he is esteemed as one of the 
leading managers of the Berkshire Life, and his brother life under- 
writers in Chicago gave substantial testimony to his talents in 1892 
when they elected him president of the Chicago Life Underwriters 
Association. He was also elected to the same office in 1897. The 
indications are that he will make a popular president of the National 
Association. 

* * * 

D. F. Appel, superintendent of agents of the New England Mutual 

Life, was a prominent participant in the debates at the cenvention. 





i 
if 


* hea: 


eaerclo dates the Sodan? = Se 


9D oe OL A> 


aro 


PG Bs Be een 5 <i 


Bite 





AC SATE ISBN Ba hd, 8 











140 | THE SPECTATOR 


Mr. Appel’s efforts have contributed no little toward the progress 
made by the New England Mutual in recent years, and his words 
were listened to with great respect by the delegates. In the dis- 
cussion on the proposition of Mr. Hine to serve members of the 
association with reports on agents, Mr. Appel, in the course of his 
remarks, referred to the efficient service done by corporate surety 
companies in bonding persons. The experience of those who had 
obtained the services of these companies was that their bonds were 
superior to private bonds, because of the complete machinery pos- 
sessed by the surety companies for investigating the history of per- 
sons on whom such bonds were issued and for watching their daily 
life. Mr. Appel properly stated that private sureties were frequently 
not well posted on the private history and integrity of persons who 
obtained bonds, and he stated that he knew of several prominent 
and wealthy business men, including the Governor of a State, who 
had gone surety for persons whom none of the surety companies 
would accept because of their superior knowledge regarding the 
character of the persons in question. At the convention Mr. Appel 
proved his ability as a shrewd electioneer and diplomat as well as 
debater. 
* * * 

The convention was loud in its praises of I. Layton Register of 
Philadelphia, the retiring president of the National Association. 
During his administration, Mr. Register was largely instrumental in 
the organization of some thirteen State and city life underwriters’ 
organizations, thus materially adding to the strength and importance 
of the National Association. The enormous amount of work in- 
cident to this accomplishment can well be imagined, and it is, there- 
fore, not surprising that Mr. Register should have declined the re- 
election because of the demands of his personal affairs. He devoted, 
while president, time, labor and personal expense to the best interests 
of the association, and he has set a high standard as leader of the 
association's affairs which it will be difficult for successors to follow 
with equal results. As an engaging and graceful presiding officer, 
fully conversant with parliamentary practices, the association at no 
time has seen his superior. One of the many proofs of the popularity 
of President Register was evinced in the universal respect shown him 
by the delegates, all of whom were extravagant in their laudations 
of his administration. 

* * K 

W. M. Scott of Philadelphia, general agent of the Provident Life 
and Trust, is always a picturesque and interesting speaker on the 
floor of the convention. His bearded chin and smooth upper lip and 
general Quaker bearing, at first impression, stamps one with the idea 
of dominant austerity, which is soon dispelled, however, when he 
indulges in one of his characteristic amusing stories in illustration of 
the theme discussed. As a matter of fact, Mr. Scott is a very affable 
gentleman and has a pleasant personality, as all who know can testify 
to, and when he speaks he carries the force of conviction with him. 

* * * 

In the debate on “How to Get Good Agents,” H. S. Munson of 
Rochester, general agent of the Aétna, created much laughter by 
reading some correspondence, without mentioning names, in which 
a manager wrote instructing his agent how to get a particular appli- 
cant for life insurance through an examination successfully. His 
remarks were in illustration of the rather self-evident declaration 
that it is hard for‘a bad manager to retain in his service good agents, 
or, to put the question conversely: In order to get desirable agents 
one must be a desirable manager. The correspondence referred to 
showed that manager and agent knew that albumen had been de- 
tected in the course of a medical examination of the applicant. Both 
manager and agent, however, were red hot to have the risk go 
through, and on the advice of the agent to the manager that he was 
afraid the applicant would not pass, the latter replied that the albumen 
trouble could easily be fixed up. He advised that the applicant 
should not be turned down, and, in a second letter, told the agent 
to hold the application up for a few days while the intendihg insurer 
took some medicine which the manager sent by same mail. The 
reading of this correspondence, which was genuine, created much 
amusement. The speaker explained that the letters were written by 
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a well-known agent at Buffalo to a solicitor not thirty miles away, 
and deplored the lack of intelligence of a general agent in putting 
such statements in writing when the telephone was so convenient in 
these days for concealing criminal communications. 

* * * 


Speaking on the same theme, A. P. Childs, general agent of the 
New York Life from Vermont, remarked that it was well known 
that the leopard could not change his spots, but in this respect he was 
different from the bad life insurance agent, who frequently changed 
his “spots,” and found new spots in which to beguile the unwary 
after he had worn out his welcome in old places. The life agent, he 
thought, like the clergyman, leaving one charge to accept another, 
should leave the service of one company well recommended in order 
to secure employment with another company 

* * * 


The framer of the topic, “Does Advertising Pay?” offered for dis- 
cussion at the convention, might just as well have offered: “Does 
the Sun Shine by Day?” or “Do the Stars Shine by Night?” be- 
cause everybody knows that judicious advertising pays. The discus- 
sion, thereicre, dwelt on methods to be pursued in prosecuting judi- 
cious advertising. In fact, one delegate, who got up to say at the 
start that he did not think advertising pays, closed his remarks by 
contradicting himself in the assertion that judicious advertising does 
pay. The speech of C. W. Gammons of the firm of J. T. Phelps & Co., 
general agents of the National of Boston, affirming that it had abund- 
antly paid his agency to carry on the expensive system of advertising 
pursued for years, was practical testimony that judicious advertising 
does pay. This firm has had a changing advertisement in each of the 
Boston daily papers every day for a long time back. L. D. Wilkes, 
general agent of the Equitable at St. Paul, spoke very well on the 
same theme. He thought that good advertising paid, and that if it 
really was good and properly conducted, it brought adequate re- 
turns. He related an experience whereby he had secured a prominent 
policyholder by an attractive advertisement. There were various 
ways, in his opinion, of advertising successfully. Mr. Wilkes talked 
to the point when he indicated that pursuance of a liberal policy from 
day to day toward all with whom the insurance manager came in 
contact, entered into the advertising policy of a successful general 
agency. In order to be successful, one must be well known, and to 
be well known one must spend more or less money; give and take 
in daily transactions, be liberal in dealing with fellow-men, be popu- 
lar in the community, and success becomes all the easier. The talk 
of Mr. Wilkes suggests the thought that every business man, from 
the time he gets up in the morning until he lies 'down on his bed at 
night, is an advertiser—an advertiser of himself, either to his own 
advantage or disadvantage. The agent who invites the good-will 
of his fellow-men in his own community by showing liberality in 
dealings, by helping others when occasion offers, by taking an active 
interest in every undertaking for the mutual benefit of his com- 
munity, by spending his money judiciously and acting as a public- 
spirited man should, is more liable to meet with business success, all 
things being equal, than the narrow-minded individual only looking 
out for the interest of self, without regard to the welfare of others. 
Announcements in publications are incidental to the more general 
plan of advertising thus referred to, but necessarily an accompaniment 
thereof. 

* * * 

J. B. Niver, general agent of the Equitable at Boston, was one of 
the most interesting figures at the sessions. Sixty-two years of age, 
hale, hearty and active, Mr. Niver has witnessed life insurance grow 
from its infancy in this country to its present proportions. He began 
business in the office of the late Henry H. Hyde, father of the late 
Henry B. Hyde, and grandfather of the present vice-president of the 
Equitable, while Mr. Hyde was general agent of the Mutual Life 
at Boston. Mr. Niver is able to tell many reminiscences regarding 
the character of this forceful man, who was a notable pioneer in life 
insurance in this country. 

* * * 

Mr. Niver might have given some good testimony in the debate 

before the association as to the value of advertising, for, in conversa- 
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tion, he related how, by an investment of $50 on one occasion, he 
secured policies of life insurance from three prominent business men 
in Boston, related to each other, which now brings to his agency, 
year after year, nearly $30,000 in premiums. Mr. Niver has had a 
valuable experience in insuring lives which, if placed in print, would 
be of much interest to aspiring agents willing to profit by the career 
of a suecessiul general agent. On one occasion, he relates, he noted 
the name of a lady who had made a liberal contribution to a certain 
charity, and hunting up the address of her husband, he soon called 
upon him, at once introducing the subject of life insurance. Finally 
succeeding in obtaining an appointment, giving him the opportunity 
to explain the mission of his calls, and, although his persuasions 
were at first resisted by the man solicited, on the ground of not need- 
ing insurance because of his great wealth, Mr. Niver eventually per- 
suaded him to take out a policy. Following up his acquaintance, he 
later on induced the insured to increase his insurance to a substantial 
amount. As stated, this business man was wealthy and his family 
lived in great luxury. Time passed, and, in the course of years, busi- 
ness reverses were met with, until finally a year came around when 
the insured could not pay his premium. Like many men, meeting 
with disaster in business, when called upon to pay the premium due, 
he despondently stated his willingness to allow the policy to lapse, 
not being willing to make the effort to raise the amount to pay the 
premium, burdened as he was with financial obligations which he 
could not meet. Mr. Niver, however, on the ground of old acquaint- 
ance, advised him to hope for better times, and told him he would 
guarantee his life insurance premium until he could pay for it. This 
was done for four successive months, Mr. Niver sending his personal 
guaranty to the home office. Suddenly, one day, he received word 
that the insured had been crushed in a business elevator and killed. 
The widow and two daughters, well knowing the business reverses 
of the late husband, anticipated dire poverty and all that that im- 
plies to those who have been reared up in the luxurious use of the 
good things of life. Mr. Niver, however, surprised them with the 
information regarding the insurance in his company, and having been 
delegated to collect the money from the company, turned over, by 
cashing the face of the policies and accumulations due, the sum of 
$100,000 intact to this otherwise destitute family, thus securing for 
them a handsome competency for life. 
* * * 


The winner of the Calef cup, F. B. Trask of Springfield, Mass., is 
a young and progressive life underwriter, who shows ability at ex- 
temporaneous speaking as well as essay writing. 
x * * 


Robert L. Foreman of Atlanta, the successful manager of the 
quitable’s interests in the State of Georgia, was the only delegate 
irom Georgia and from the South. After the convention adjourned 
\r. Foreman was one of a party who took a trip by the Maine Cen- 
tral Railroad to the White mountains, effecting the ascent of Mt. 
Washington. Frank F. Edwards, the scholarly and popular editor of 
(he Equitable News and The Equitable Record, and Mrs. Edwards, 
and Henry W. Anderson of Virginia were also of this party. Mr. 
\nderson, who is general counsel and chairman of the agency com- 
mittee of the South Atlantic Life Insurance Company, is a young 
and brilliant lawyer of Richmond, who was the invited guest of the 
association, and was down to speak at the banquet Friday night on 
the topic, ‘Relations Between Insurance Companies and the Pub- 
lic.” This being the eve of the death of President McKinley, when 
he bulletins were offering little hope of his recovery, the banquet, 
by vote of the association, did not take place. 

* * x 

Among those who participated in the discussion, “When Should 
Competition Cease?” were included Amos Wakelin, Philadelphia, 
New England Mutual; D. N. Holway, Boston, Union Central; Rich- 
id Fisher, Philadelphia, Washington Life; L. B. Bishop, Chicago, 
Massachusetts Mutual Life; Colonel Goulden, New York, Penn 
\lutual; Frank Read, Philadelphia, National Life; Col. John W. 
Vrooman, New York, superintendent of agents of the Provident 
Savings Life, and Miss Julia A. Sprague of Boston. Some speakers 
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maintained that competition should end when the application was 
signed; others stated their disbelief in this plan because some agents 
indulge in the signing of ‘‘fake” applications; another speaker stated 
that, in his opinion, competition should cease when it was dishonor- 
able to press the struggle further. One speaker told of various in- 
cidents of dishonorable competition, and, under such circumstances, 
he was of the opinion that competing agents should keep soliciting 
as long as possible. When a case was being canvassed honestly and 
an application had been signed in a bona fide way, competition 
should then cease. Miss Sprague of the Mutual Life delivered an 
effective and eloquent speech, the merits of which included sound 
common sense as well as brevity. There were some five or six ladies 
present at the convention, members of the Women’s Life Under- 
writers Association. 
* * * 

Among the delegates at the convention were Albert H. Curtis of 
the Boston agency, and Messrs. Hastings and Folsom of the Provi- 
dence and Waterbury agencies of the New England Mutual. Mr. 
Curtis ranks No. 2 among the leading producing agents of the New 
England Mutual for the month of August and No. g for the first eight 
months of 1901 for paid-for insurance written. The Rhode Island 
and Connecticut offices rank No. 2 for business written in the past 
eight months. 

* * « 

The following representatives of the insurance press were present 
at the convention: C. A. Jenney, C. G. Hine, R. B. Moyer, B. F. 
Hughes, C. O. Ransom, Max Cohen, H. E. Tilton, W. E. Under- 
wood, J. S. Bloomingston, A. H. Huling and A. L. J. Smith. 

* * * 

George B. Speer and C. H. Lang, managers of ordinary agencies 
of the Prudential, attended the convention with a number of Pru- 
dential agents. Moore Sanborn, superintendent of agencies of the 
Security Mutual Life, was present as a delegate from New York. T. 
F. Giddings, general superintendent of agencies of the Michigan 
Mutual Life, was also present at the sessions. 





CASUALTY INSURANCE. 


—The Union Casualty has appointed A. P. Ward and George F. Baker 
general agents for Detroit. 


—The September bulletin of the Fidelity and Casualty contains some in- 
teresting comments regarding fly-wheel insurance. 


—The Union Casualty and Surety has added West Virginia to the Ohio 
department, under the management of State Manager Boldman. 


—Official notice is given that B. A. Scott of Detroit, formerly vice-presi- 
dent, and lately special representative, of the Continental Casualty, is no 
longer connected with that company. 

—The Preferred Accident has given notice that after September 15 the 
sale of the $5 and $10 ‘‘Universal’’ health policy will be discontinued. 
The ‘Special’ health policy will, on the same date, be succeeded by the 
“Geneva”’ health policy, to cover additional diseases, but to be sold at the 
same price, viz.: $12.50 and $25 yearly. 

—Surety companies operating in West Virginia have been notified by 
Auditor Sherr that a deposit of two per cent of the paid-up capital, not ex- 
ceeding $75,000, must be made with the State under the new law. Several 
companies having claimed that this law does not apply to them, Auditor 
Sherr has ruled that the law does cover surety companies of other States, 
and that licenses will be revoked if deposit is not. made. 


—The Peoples Mutual Live Stock Insurance Company of Pennsylvania 
failed in 1898, and Frank B. Stockley was appointed receiver. At this 
time the assets of the defunct company were inadequate to meet the de- 
mands of the creditors, so assessments were levied on its members, and it 
was found that sufficient funds were collected to pay each creditor in 
full, with interest, up to September 2, 1901, a very rare occurrence in 
Pennsylvania insurance history. 


—An interesting point has been raised in insurance law in the suit by 
Phineas C. Joel against the Preferred Accident in the Municipal Court 
at Rochester, N. Y. Mr. Joel claims total disability for three weeks, 
caused by accidental poisoning from poison ivy. The claim has been re- 
sisted by the company, inasmuch as under one clause of the policy Joel 
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is only entitled to receive one-tenth of the face amount of the policy 
benefits, for injuries sustained by ‘‘poison administered, absorbed or in- 
haled.”” Judge Murphy has reserved his decision in the case. 


—William H. Street, who opened Butte, Mont., for the Preferred Acci- 
dent in June last, has been on the company’s honor roll ever since. His 
rank was third in June, second in July, and second in August. He will 
be content with nothing short of No. 1. 

—Rees E. Thomas, a Utica lawyer, insured for $5000 in the Masons 
Fraternal Accident Association, was accidentally killed recently while 
hunting. The association refused to pay the $5000, as the policy contained 
a proviso that if killed while engaged in a more hazardous occupation 
than the practice of law, the beneficiary should get but $1000. The widow 
brought suit for $5000, and the jury gave her a verdict for the full amount. 
The Appellate Court on the appeal gave Mrs. Thomas the choice of $1000 
or nothing, inasmuch as Thomas at time of death was engaged in hunting, 
for pleasure, and exposed to the risks incident to that employment, and 
the company was, therefore, only liable for so much as would be paid any- 
one engaged in that occupation 

—A gentleman over in Texarkana, Ark., ate some oysters that were not 
well at the time, with the result that he contracted troubles on his in- 
sides that he could not overcome. His funeral was largely attended. He 
had an accident policy for $5000 in the Maryland Casualty Company, and 
his wife contends that eating those oysters was an accident. Not in 
Texarkana; it was a reckless tcying with fate. Besides, the company be- 
comes liable only when death is the result of unintentional, external and 
violent means. Eating oysters in an inland town, remote from the sea, 
would appear to be intentional and internal. The ‘‘violent’’ condition of 
the contract has been kept, but if those impaired bivalves had been ac- 
cidentally applied externally they would doubtless have done no harm. 
The widow is suing the wrong defendant; she should go after the res- 
taurant keeper.—New Orleans Daily States. 

—Inspectors for surety companies could wndoubtedly tell many an in- 
teresting tale. The United States Fidelity and Guaranty Company says, 
regarding this subject: ‘‘Inspectors for surety companies are the reposi- 
tories of many secrets that could easily blast fair reputations. The com- 
panies do not consider it their duty to be necessarily punitive, and are 
chiefly concerned with protecting themselves and their assured from 
financial loss. If a man goes wrong, and they find it out, they are always 
ready to hush it up, provided he or his friends make good. Only when an 
embezzler tries to be ugly, and makes too much trouble are they disposed 
to let the papers get hold of the case. An inspector of long experience 
says that ninety per cent of the cases he handles are never known outside 
of a few people. He keeps close track of the wrongdoer, however, for he 
says that a man who steals once will steal again if he has a good chance. 
In a recent week one Chicago inspector settled four cases of embezzle- 
ment without any becoming public. One ran up to $18,200, but the thief 
settled in full, and paid all expenses.’”’ 





NEWS OF THE WEEK. 


Last Session of the Fire Agents’ Convention. 

THE closing session of the meeting of the National Association of Local 
Fire Insurance Agents, held at Put-in-Bay Wednesday morning, Sep- 
tember 11, was one of the best, inasmuch as it brought out the fact that 
the agents could come to an agreement upon a vital point where there is 
a difference of opinion, and that, too, with perfect good will. This is the 
principle that actuates the entire membership to greater activity and 
proficiency in the work undertaken. 

The first matter of importance to be taken up was the report of the 
committee on nominations, which had previously been appointed. It was 
as follows: President, George D. Markham, St. Louis; vice-presidents, 
Thomas H. Geer, Cleveland; W. P. Patillo, Atlanta; John C. North, New 
Haven; A. M. Weil, Evansville, Ind.; A. H. Robinson, Louisville; W. L. 
Stiles, San Antonio; H. D. Goodale, Watertown, N. Y.; E. J. Tapping, 
Milwaukee; Walter J. Ball, Tacoma, Wash.; L. W. Childrey, Norfolk, 
Va.; H. E. Palmer, Omaha; secretary and treasurer, Frank F. Holmes, 
Chicago; chairman of the executive committee, C. H. Woodworth, Buffalo; 
chairman of the grievance committee, Merwin Jackson, Toledo; chairman 
of the legislative committee, Emmet Rhodes, Auburn, N. Y.; chairman of 
the State organization committee, H. N. Pinkham, Portland, Me. It was 
adopted. The only changes made from the list of the past year were in 
the case of Mr. Weil, as one of the vice-presidents, and the chairmen of 
the executive and legislative committees. Great applause greeted the 


announcement that most of the old officers are to be retained. President © 


Markham has been especially happy as a presiding officer, and Secretary 
Holmes has tried successfully to keep things in line with his cheerful 
words and pleasant smile, 
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The report of the committee on resolutions, of which E. J. Tapping of 
Milwaukee was chairman, was, perhaps, the most important event of the 
entire meeting, inasmuch as it embodied some changes that were rather 
radical in their nature, but withal considered beneficial to the body as a 
whole. The first decided change was in the amendment of the constitu- 
tion and by-laws, section 4 being the objective point. It was amended to 
read as follows: 

COMMITTEE ON LEGISLATION. 


4. The chairman of the legislation committee shall be elected at the 
anuual meeting. Ten other members shall be named by the president. 
This committee shall have charge of all legislation before the national 
congress in which this association is interested. 

To this committee shall also be referred all proposed legislation affect- 
ing the objects of this association in the various States, and no proposed 
legislation shall receive the official support of any State association until 
the same shall have been approved by a majority vote of this committee. 
All matters referred to this committee shall have prompt attention and 
official opinion thereon shall be reported to the State association interested 
within a period of fifteen days from receipt thereof. 

Anticipating that there would be some objection to this, C. H. Wood- 
worth, in his masterly way, plead for its adoption without discussion or 
discord, that there might be no point upon which criticism or accusa- 
tions of dissension in the ranks could be made. While he admitted that 
ii was not altogether satisfactory to him he said he was willing to place 
it before his State convention for adoption or rejection, and to leave it 
to a majority vote of the organized States. While this address was ef- 
fective in quieting most of the delegates, there was objection from some 
points, and quite a discussion ensued. It was finally put to a vote, and 
carried, however. Another portion of the report authorized the publica- 
tion of a bulletin, and there were objections to this, but it was finally left 
to the president, secretary and chairman of the executive committee, and 
they may issue it or not, as they see fit. The following resolutions were 
also adopted: 

Resolved, That the company which makes a practice of wilfully cutting 
rates in parts of the country, while accepting the benefits and help of 
rating compacts and local boards in other sections, is operating against the 
American agency system. We, therefore, instruct the executive com- 
mittee of this association to devise and put into operation a plan whereby 
all members of this association may be kept fully informed as to the names 
and action of such companies. 

Resolved, That this association condemns overhead writing by agents, 
no less than companies; urges all its members to assist in defeating and 
«xposing the efforts of such invading agents, and urges companies to de- 
cline to permit one agent to write in another’s territory. 

Resolved, That this association requests a conference with all com- 
panies to discuss the reduction of agencies to one in each territory (as 
defined in the appointment of the agent) and to devise means to complete 
this salutary reform. The officers of this association and the executive 
and legislative committees thereof are hereby constituted our delegates 
to this proposed conference. 


In addition, the resolutions declare in favor of schedule rating, and a 
plan by which the local agents may assist in the administration of the 
rating machinery in order that they may be in position to give reasons 
for the rates as fixed. The sole agency basis was recommended again, as 
were all other reforms that have been taken up in the past. 

After the discussion heretofore referred to, the motion to adopt the 
resolutions as a whole was put by the chair, and the result was practi- 
cally a unanimous vote, there being but two or three dissenting voices 
heard. 

The meeting closed about 1 o’clock, with everybody in a good humor, 
and ready to return home and work more faithfully than ever for the good 
of the association, and the causes which it represents. 

REVIEW OF THE FIRST Two Days. 

Fred P. Thomas, in his address of welcome, made some humorous hits 
at his neighbors. He said Cleveland is a nice, clean city of over 400,000 
people, with Buffalo and the big show as its eastern suburb; Toledo, with 
its ducks and frogs, as, its western suburb, and Cincinnati, with its 
pleasure grounds and concert gardens, as a southern suburb. He re- 
viewed the story of Perry’s victory just outside the bay, and paid a glow- 
ing tribute to the “cream of the insurance fraternity’’ gathered at this 
historic spot. Sole agencies, he said, should come through the companies 
and he honed to see the time when insurance laws would be fewer than 
they are at present. 

In the absence of A. H. Robinson, who, with the other members of the 
Louisville delegation, had been delayed, John J. Barret, his colleague, re- 
sponded to the address. He said when he parted from the Kentucky dele- 
gation they were deplorably sober, and he could not imagine what ha‘ 
delayed them. ‘‘Here,’’ he said, “has gathered the cream of the profes- 
sion, I suppose, to save the skimmed milk.’’ After referring in a pleasant 
manner to the address he said he hoped the organization would accomplish 
all that is right and just and good for the agency cause. 

The address of President George D. Markham was received with sincere 
manifestations of pride. Several points were touched upon that had been 
uppermost in the minds of the delegates for a year, and it was with 
pleasure that they realized the fact that they were to be made prominen! 
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in this meeting. Mr. Markham’s wise administration and his ability to 
cope with difficult situations has endeared him to his associates in the 
business. 

Charles P. Whitney, in his report for the executive committee, recom- 
mended an assistant secretary. Secretary Holmes has been compelled to 
employ a stenographer, and this time brought a gentleman from Chicago 
to do the work. Other recommendations of the committee are embodied 
in the resolutions. 

Merwin Jackson of the grievance committee reported that complaints of 
overhead writing had almost disappeared. Some agents have withdrawn 
from local boards in order to obtain a greater amount of ‘‘preferred busi- 
ness,” which latter is a misnomer. There ought to be no preferred busi- 
ness. 

Chairman H. N. Pinkham of the committee on State organization recom- 
mended the employment of salaried organizers by the State associations. 

Col. R. B. Beath of Philadelphia was absent, and his address in the 
evening was omitted. A long letter was read from J. L. Cunningham of 
the Glens Falls, in which there were a great many good points. 

J. M. DeCamp of the Western Union said that agents had uncon- 
sciously depreciated their relations with the companies, as they are a 
very important part of the machinery of business getting. It is the man 


DEATH OF JAMES G. BATTERSON 


After THe SpEcrator had gone to press, word was received of the 
death of James G. Batterson, president of the Travelers Insurance Com- 
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Hertz of the Connecticut association; G. W. Duke of the Indiana associa- 
tion; Charles E. Anderson of the Maryland association; G. D. Barret of 
the New Hampshire association; Emmet Rhodes of the New York associa- 
tion; A..P. Ross, manager of the Ohio association; Mr. Flickinger of the 
Pennsylvania association; William C. Chambers of the Rhode Island as- 
sociation, and James Cosgrove of the South Carolina association. 
In his address which followed, Cyrus Woodbury, Ohio special agent of 
the Queen, said that some of the brightest men in the country were en- 
gaged in the insurance business, and they should be the brighest, for they 
furnish the contracts of protection for the business of the world. The 
business is not a refuge for men who have failed in everything else, but 
should be a profession of trained men. Not only should they be bright, 
but they should be men of the highest reputation. After a few remarks 
in respect to the relations that agents and companies should bear to each 
other, Mr. Woodbury said that the association should secure the co-opera- 
tion of all the different elements that enter into the business. In the 
matter of publicity the agents are in a splendid position to lend aid, as 
they know the people and have the opportunity of approaching them, 
which is denied those engaged in other branches of the work. 
Following this address the reports of the remainder of the State or- 
ganizations were heard as follows: L. W. Childrey, Virginia; Cyrus 
CPT 2. D. McGregor, for the Fire Underwriters As- 
st; C. W. Olison, Tennessee; E. B. Norment, 
n; E. W. Wilson, Utah; Arthur D. Jones, Wash- 
West Virginia; J. N. Manson, Wisconsin. 
s of Ohio suggested that a bureau of information 
formed in the State that would correspond, in 
‘reial agencies, so that the financial and moral 
the business may be known. The information, 
ed to insurance interests, and the bureau would 
‘y new man that went into business, and would 
upon any agent when a company is seeking a 


pany of Hartford. Mr. Batterson was born in 1823; and after spending n. The idea is a most excellent one, and would 


some time in the publishing business, he engaged with his father in deal- 
ing in marble and granite, entering the same business on his own ac- 
count in 1845, and. continuing to be heavily interested in it up to the 
present time. In the early sixties he investigated the subject of accident 
insurance as carried on abroad, and in 1863 formed the Travelers Insur- 
ance Company, of which he became president. Mr. Batterson had been 
ill for some time, but was believed to be convalescing, when a sudden 
relapse resulted in his death, early on Wednesday morning, September 
18, 1901. The funeral will take place at 2 P. M. on Saturday, September 


21, 1901. 


agents feel need stamping out. ‘Ite relations of agents to companies 
should be of that confidential business character that is found in other 
lines of commerce, and their doings should not be paraded to the public 
or to each other. In one particular he struck a point that the agents have 
long been contending for, and that is, there should be only good men in 
the business, but at the same time interference of local boards and organ- 
ization in the matter of limiting agencies is deplored, the speaker believ- 
ing that the company should have sole control of the matter. While Mr. 
Washburn admitted that overhead writing is wrong of itself, he said that 
it is not wise or becoming of a body of agents to resolve that they will 
not represent a company that even in a single instance writes a risk in 
an agent’s field directly when it may be justified by circumstances. To 
resort to legislation to force reform in the matter of too many agents or 
any other point upon which there may be a contention, the speaker char- 
acterized as reprehensible and without excuse. Mr. Washburn favored the 
stand taken by the association on the matter of writing risks for non- 
residents through brokers, allowing half the commission, and also that 
the outside broker should not be recognized in connection with property 
locally owned. Some of the agents admired Mr. Washburn for the 
straight-out manner in which he defined his position on different points, 
while others severely criticised the address. However, it was agreed that 
ihe association will be much benefited by the address through the ideas 
set forth, and the better understanding that now prevails. 

Following the address reports were heard from C. W. Holden, president 
of the Michigan State association; B. F. Knauft, president Minnesota as- 
sociation; Mr. Buckingham, Missouri association; Captain Palmer of the 
Nebraska association; Captain Smith of the Alabama association; Mr, 


imes its cost every year to those that support it. 
agents registered, of which Ohio furnished 106. 
represented. As an example of how the move- 
be stated that delegates from the furthermost 
tes were present, Maine and Texas, Washington 
representation from Utah, Nebraska and other 
it it is growing in that direction, and the South 
‘he reports of the delegates show that great good 
several of the States it was reported that rating 
and that the companies were standing the ex- 
managed either independently or by the asso- 


‘ES ON THE CONVENTION. 

lisvillle on Tuesday afternoon made a motion 

ference on insurance be called to,\meet at St. 

Worle’s Fair at that place. It is admitted that 

matter to arrange for this, and secure an at- 
tendance, but, at the same time, the value of such a meeting is recog- 
nized by all, and is well worth the effort. 

Mr. Barret offered a resolution that all business put on the books belongs 
to the local agent, but C. H. Woodworth opposed its being put in the form 
of a resolution, and said that :t would be putting on record a criticism of 
the address that had been made the day before, and that soon people 
would come to think that they could not speak in the agents’ meetings, 
even on invitation, unless they said just what the delegates want them to. 
He did not deny that the idea advanced by the speaker was in opposition 
to what many agents claim, but said that the association must be above 
criticism of that kind. 

General Smith of Birmingham said that nearly all the cotton in the 
South is now written by marine companies, which reinsure the land risk 
in fire insurance companies. This ‘‘shore end’’ business reduces the 
agents’ income a great deal, and for this reason he opposed the passage 
of the amendment to the constitution reiating to State legislation. This 
way of doing business has worked a hardship to agents in all the cotton 
States. 

L. W. Childrey of Norfolk, Va., is a man of historical associations, and 
the memory of Southern battlefields still clings to him. He was born on 
what is known as the Level Farm, which his father then owned. Fort 
Harrison was built on the farm during the civil war, and on September 
29, 1864, when he was about sixteen years of age, a bloody battle was 
fought there, and now it is a national cemetery, where thousands of 
soldiers were buried. 

The German of Freeport had headquarters near the convention hall, 
and was represented by Secretary Trembor, Thomas Smith, Ohio special 
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- Germany, due to the influence of Mr. Bernhard Goldsmith, a delegate jst 


agent; D. A. Rudy, Indiana special agent, and S. R. Burkey, Pennsylvania 
special agent. 

Next to this room the American of Philadelphia had headquarters. It 
was represented by General Manager William B. Kelley, Special Agent 
Charles L. Hecox of Ohio, Special Agent Waite Bliven of Illinois, and 
Special Agent W. B. Jones of Indiana. 





Changes in North German of New York. 

THE control of the North German Fire of New York has passed to Adolph 
and Leo A. Loeb of Chicago by the sale to them of 1000 shares of stock. It 
is understood that the price paid for the latter was 125 per cent. As they 
formerly owned 112 shares, and several hundred shares more are held by 
their friends, it is obvious that they are in full control. The North Ger- 
man of Hamburg still retains considerable stock. E. Harbers is expected 
te remain in charge of the Eastern office. 





Will the Helvetia-Swiss Reinsure Eastern Risks ? 
Ir is learned from a usually reliable authority that the reinsurance of 
the risks of the Helvetia-Swiss, east of the Rocky Mountains, will be re- 
insured in the Phenix of Brooklyn, provided ratification of the provisional 
agreement to this effect is received from the head office of the former 
company at St. Gall, Switzerland. 





Pacific Mutual Reinsures Industrial Business. 

WHEN it was announced, a few weeks ago, that the Metropolitan Life 
would commence industrial business on the Pacific Slope, it was not antici- 
pated that the company would step into an established business. Yet it 
has just done that by the purchase of the entire industrial business of the 
Pacific Mutual Life. The latter had $16,679,555 of industrial insurance in 
force on January 1, 1901, representing 88,518 policies, having written 80,703 
policies for $15,999,909 in 1900. 





Convention of the National Association of Life Underwriterse 
ON Wednesday, Thursday and Friday of last week there were held at 
Portland, Me., the sessions of the twelfth annual meeting of the National 
Association of Life Underwriters. Although surrounded by gloom, owing 
to bad reports received from Buffalo as to the condition of President Mc- 
Kinley, the programme, as prepared, was carried out, with the exception 
of the banquet, which had been fixed for Friday night. This was aban- 
doned out of respect for the President. The convention was held in the 
City Hall. Delegates began arriving on Tuesday, and about ninety were 
present at the opening session, others arriving later. 

WEDNESDAY’S SESSIONS. 

When President I. Layton Register called the meeting to order on 
Wednesday morning, he referred feelingly to the dastardly attack upon 
President McKinley. Then the Rev. John C. Perkins of Portland offered 
prayer. This was followed by the introduction of a privileged resolution, 
by Max Cohen of Washington, denouncing the murderous assault upon Mr. 
McKinley, and urging the passage of a federal law declaring such a crime 
treasonable, and attaching the death penalty thereto, and also making the 
advocacy of anarchistic principles a crime punishable by imprisonment or 
expulsion from the country. As Mr. McKinley’s recovery then seemed 
almost assured, the resolution also recommended a day of thanksgiving 
to follow the assurance of recovery. This resolution was adopted. An 
address of welcome was made by Mayor F. E. Boothby of Portland, which 
was supplemented by President George M. Barney of the Maine Life 
Underwriters Association. That their hospitality was appreciated was at- 
tested by a rising vote. The president’s annual address was then pre- 
sented, its reading being frequently interrupted by applause. 

ADDRESS OF PRESIDENT REGISTER. 

Below will be found liberal excerpts from Mr, Register’s address: 

I congratulate you on our pleasant privilege of coming together for the 
twelfth time. Welcome, guests and members, upon an occasion where 
even rivals in a common cause may commune with one another, without 
fear that any risk will be taken in our policy of good fellowship, that will 
not have indorsed upon it the unrestricted right to draw out all those 
noble qualities, which our high vocation has implanted within each happy 
heart, and which beams in the earnest faces before me. 

Mr. Register, after his greeting, paid eloquent tribute to two deceased 
former presidents, Charles H. Ferguson and David S. Hendricks; and also 
to the ‘“‘Father of the Associations,’’ Chauncy M. Ransom, saying of the 
latter: 


His passing from our midst, like the fall of a tall and beautiful tree on 
the highland, has sadly changed the landscape, and while our hearts go 
out in sympathy for the life that is ebbing away, we shall honor him 
most by taking up with greater determination the task which he has 
laid down, the placing of the national association upon even a firmer 
basis. 

The good seed sown. has brought forth fruit throughout the country, 
and even abroad; for there now exists an Underwriters Association in 
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year at Saratoga, from Chicago, and now the representative of the Now 
York Life Insurance Company in Germany. I had the pleasure of ex- 
pressing the greetings of the national association to our new ally, which 
is officially known as ‘“‘Bund der Versicherungs Vertritter.” 

One of the first acts of the present administration was the sending wut 
of insurance journals to five hundred managers in important places where 
no associations existed, giving a summary of the Saratoga convention, 
accompanied by a letter asking their co-operation in the formation of loca] 
associations in their respective fields. We believed that if the best men 
in the business took hold of the matter in earnest they would succeed, 
and even if there was difficulty in getting all the managers to unite, per- 
adventure there were enough good men and true who would have sufficient 
force to overcome the obstacles. The correspondence that ensued was re- 
markable for its extent and character, disclosing in some instances an un- 
expected and earnest interest in association work, and in others, that there 
were insurance men who had not yet discovered that we do not live in a 
feudal age, when competition meant antagonism. * * * 

That there is hope for the future is attested by what has already been 
accomplished. We have the satisfaction of announcing that eleven new 
and reorganized associations are ready for membership, and you will have 
an opportunity of extending a greeting to Charleston, S. C.; Burlington, 
Vt.; Portland, Ore.; Baltimore, Md.; Indianapolis, Ind.; Des Moines, Ia.: 
Louisville, Ky.; Wilmington, Del.; Harrisburg, Pa.; Dallas, Tex., and 
Washington, D. C. Their banners are mingled to-day with the grand 
army of agents in their elevating and just purpose to achieve for life in- 
surance a management which shall be wholly irreproachable. The vital- 
izing and reconstruction of these associations could not have been ac- 
complished without the hearty and continuous aid of the insurance 
journals in the respective localities named. The officers of the national 
association, therefore, desire to express their appreciation of the valuable 
help so freely and generously rendered by these journals, and for the fre- 
quent notice given to our work by the entire press throughout the country. 
We do not say this in any trifling spirit of flattery, for all who read the 
journals—as all should read them—know it is simply a fact. Supported 
by such able allies, whose good will and influence have penetrated every 
nook and corner of insurance circles, we kept in touch with the master 
minds engaged in the diffusion of life insurance, and were spurred on to 
duty like the veteran, who, when charged by the Duke of Wellington to 
take a difficult position, quickly replied: ‘I go, sir, but first give me a 
grip of your conquering hand.’’ That gave strength and courage, and he 
did his duty nobly. 


After referring to the fluctuations in the number of associations, and 
to the high-water mark, thirty-nine, reached this year, Mr. Register 
adverted to the pleasure derived from his 9000 miles of travel in the in- 
terest of the association, and to the eagerness to learn of the latter's 
work. He strenuously advocated the advantages of co-operation toward 
the elevation of the business. 

The good work of the association in aiding to procure the repeal of the 
war tax on insurance was mentioned; and the advisability of having each 
company represented on the executive committee was suggested. 


We thank our friendly critics for saying that if the national association 
is to be a magnet to field workers, that full and free discussion from the 
floor must be allowed, and that we should not be afraid that a measure 
will be suggested or an opinion expressed which will hurt someone’s feel- 
ings, for which the association is, of course, not responsible. I voice the 
views of the membership in saying that these annual gatherings are not 
merely for the purposé of having a good time, but to evoke from every 
man vital and helpful thoughts. No man is made only for himself and 
his own private affairs, but to serve, profit and benefit others. It is very 
good to hear a lot of pleasant platitudes about what should be, but we 
need action like that in closing a risk. If anybody thinks that he may be 
shut out, he will find the bars are down, and that we are all ready to en- 
joy an old-fashioned experience meeting in shouting for the glory of the 
agents’ mission. 

There are many subjects of the hour that could be profitably discussed. 
An army of intelligent agents carries much influence, and is quite capable 
of advising upon matters that concern the insurer, with whom they come 
in closer touch than do the officers of the companies. Perhaps the ex- 
ecutives are only waiting to be told the secret of how to get together and 
agree upon principles by which this great business can be conducted with- 
out undue friction, and devise measures that will prevent any tendency to 
popularize systems beyond the verge of safety. 

A question worth considering is whether much of the literature circu- 
lated antagonizing companies is not wasted energy. It helps the class 
who practice the evils that are condemned. As a rule, those who are not 
sufficiently informed, and haven’t the ability to argue or persuade men to 
insure, rely upon this antagonistic literature. If, instead of vituperation, 
such agents were instructed how to insure lives, and not have their minds 
filled full of invidious comparisons, both the quality and quantity of the 
business would be enhanced. The agent who goes around with his pockeis 
full of such stuff doesn’t argue the merit or need of insurance, but in- 
veighs against his rival and sells his goods over the bargain counter. 
Keep the fountain of the business from pollution, and then the stream 
will brim over with pure methods. * * * 

It is clearly the purpose of the national association to improve the char- 
acter of the men engaged in the business. It is not intended to constitute 
the local associations as courts of inquiry into the conduct of its members. 
That would be treading on dangerous ground. There is nothing to pre- 
vent a manager from employing a disreputable agent, if he chooses to do 
so. But I do not believe that as a business proposition, any manager’, 
having due regard to his own interests, would continue to employ anyone 
unworthy of confidence. There might be some who would do so, but the 
large majority would only be too glad to have in their possession informa- 
tion that would protect them against unscrupulous and unsuccessful so- 
licitors. Every one of you have employed many persons whom you would 
not have employed, had you had information about them which you might 
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have secured from others. When you found out what their record was you 
dismissed them, and in many cases did this after losing a great deal of 
money. Former conventions have discussed this subject exhaustively, 
and the time has arrived when moral suasion should be supplemented by 
positive action. * * * 

The intelligent insurance manager of the future will not employ men 
of reckless methods who leave a trail of defilement wherever they go, 
but will demand clean workers who will ennoble themselves as advocates 
of the noblest business in the world. This means that the unfit must be 
set aside for the fit. Why not have the best? We compare our work with 
that of the preacher and teacher. Both are carefully educated in ethics. 
Both are set apart. If our work is as elevating as theirs, then we should 
have as noble men in it, and rid our ranks of the unworthy if we can not 
reform them. The remedy is in the hands of the underwriters’ associa- 
tions. We can not control some things about the business, because they 
are in the hands of the superior officers. But if there is any one thing we 
can do it is to control the men we employ. * * * 

That our business may be as safely guarded as any other is our ambi- 
tion. The views herein stated were emphasized upon many occasions, 
attracting the attention of the press, which gave them widespread notice. 
Realizing that the unworthy agent is one of the greatest evils in our busi- 
ness, they generously supported our plan by which we hoped to devise 
means for co-operation against the disreputable class who are injuring the 
business. A reference bureau has been for some time in successful opera- 
tion on a limited scale outside of the national association. Its success 
warranted the belief that under proper regulations its benefits might be 
extended to all the general agents in the country, and a system adopted 
that would be permanent. At this stage I received a communication 
from the Underwriters Protective Association of New York, an incor- 
porated body and well equipped organization, whose services would be 
much more efficient and much less expensive than if a special bureau 
was created for the purpose by the National Association of Life Under- 
writers. The subject was carefully investigated at the mid-year meeting 
of the executive committee and unanimously sanctioned. The details will 
be mentioned by the chairman in his report. To make the scheme ef- 
fective, it must have that generous support which we confidently expect. 

It will require a severe struggle to reach the status of a perfect agent, 
but it may be attained when we are just to ourselves as well as to others, 
and when the brotherhood of agents becomes an established fact and not 
a dream. This is not inconceivable, for the underwriters’ associations, 
though slowly moving toward the good, will be the medium through 
which we shall reach it. As surely as life insurance is a benefactor of the 
race, so surely must its advocates be governed by the law of love that is 
its foundation. Broad-minded, generous, and just we must become. 
Fairer and truer to one another. And as the great current of time is 
flowing into another century, it will sweep our work on toward the per- 
fection we desire, and the good work and the good worker become as 
one in their high mission. 

Owing to illness, Vice-President James H. Hyde of the Equitable was 
unable to be present, and his paper on “Life Insurance as a Profession” 
was omitted. 

S. F. Woodman, chairman of the executive committee, read the report 
of that committee, laying emphasis on the unremitting work of President 
Register during the year on behalf of the association, and touching upon 
many of the topics treated in the president’s address. The report recom- 
mended that the president be authorized to remit or adjust dues of asso- 
ciations, as circumstances require; also that one member of each associa- 
tion be appointed each year to compete in the prize essay contests. The 
committee also recommended the adoption of the following resolution: 

We, the members of the National Association of Life Underwriters, in 
convention assembled, do hereby recommend to all companies that con- 
tracts be made only with men of intelligence and good character, who are 
interested in life insurance, and who give it a considerable portion of their 
time; and not with persons who only make the business a makeshift or 
temporary employment, and thereby demoralize the work of agents who 
give the business their undivided efforts; and it is 

Resolved, That this association further requests that the officers of all 
companies, their general agents and managers, exert their influence in 
the direction of this needed reform. 


This was unanimously adopted on Thursday. 

The committee extended its congratulations to the New England 
Women’s Life Underwriters Association, which sent five delegates, refer- 
ring to it as a “‘valued auxiliary, and the only women’s association in 
the country.” Though the committee recommended the appointment of 
a salaried assistant to the president, the meeting postponed consideration 
of the matter until 1902. 

The report of the committee on statistics shows that there are 1058 
active, 118 associate, and 24 honorary members in the local associations. 
The treasurer reported a balance on hand of $922, expenses having footed 
up to $1337. On Wednesday afternoon a telegram was received from 
©. M. Ransom, sending “cordial greetings” to the association, to which 
2 suitable response was made. 

Representatives of the Underwriters Protective Association explained to 
the meeting the details of the plan referred to in the president’s address, 
for keeping track of rounders and dishonest agents. Brief remarks were 


made by W. M. Scott of Philadelphia, H. S. Munson of Buffalo, Major Reed 


f Philadelphia, L. B. Bishop of Chicago, A. P. Childs of Burlington, Vt., 
). N. Holway of Boston, and Amos Wakelin of Philadelphia on the sub- 


ject, “What is the Best Method of Securing Responsible and Good 


Agents?” Mr. Scott advocated care in selection, and careful education; 
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Mr. Munson held that much depended on the general agent’s character— 
that a tricky general agent would develop a tricky solicitor; Mr. Bishop 
had secured good agents from among his policyholders. Others argued 
for uniform commissions, and renewal interests. Upon the subject, 
“Does Advertising Life Insurance Pay?’ it was the consensus of opinion 
that it does, if pursued properly and systematically. 


THURSDAY’S SESSIONS. 
The meeting on Thursday morning was held at the Cape Cottage Casino, 
overlooking Casco Bay. 
In his address on ‘‘Limitations in Life Insurance,’”’ A. H. Huling of the 
Insurance Herald, said, in part: 


Legitimate life insurance is governed by unchangeable laws, based 
upon amply verified human experience, associated with mathematical 
verities which can not be questioned. The law of average as to the dura- 
tion of human life and the law of proportion inherent in mathematics 
combine to establish me principles which are fundamental to the life in- 
surance system. * * 

In its fundamental oes being based on the inexorable laws of mor- 
tality, and the exact science of mathematics heing the sponsor for its 
working plans, manifestly life insurance has its well defined limitations. 
Founded on facts correctly interpreted and applied to a definite and ex- 
clusive purpose, the system successfully accomplishes that purpose only 
when developed within the limitations of the laws which govern it. Its 
primary purpose is to furnish to the dependents of the insured either a 
full or a partial money equivalent for the life when it shall cease. * * * 

Whatever else life insurance may be it is clear, therefore, that it is 
not a philanthropy. It is a clear-cut business transaction—so much pre- 
mium for so much insurance—the former being the equivalent of the lat- 
ter as determined by the laws of average. To charge less than this 
equivalent is ruin, as alleged insurance, based on ‘‘fraternity,” has amply 
demonstrated everywhere. Giving something for nothing may be appli- 
cable to an orphan asylum or a free soup house, but it is not life insur- 
ance. It is true that the latter is a grand beneficence—the grandest in the 
world—but philanthropy has po place in its calculations. * * 

Equity between the members is an essential attribute of the system, 
and when an agent sells and a company issues identical policies to two 
men of the same age for which one pays a hundred and the other two 
hundred dollars, equity degenerates into discrimination, and the limita- 
tions of the business are exceeded. Life insurance has nothing in com- 
mon with bargain-counter methods or the practice of the street fakir, 
and yet, as every man in this audience can testify, the selling of life 
policies at all sorts of prices is as common as the advent of office seekers 
in Washington, or of beggars in Rome! To the lasting discredit of the 
business the present decade is in danger of being known in history as 
the bargain-counter period in American life insurance. How long will 
the business stand the strain? I don’t know, but I do know that history 
is uniform in its teaching that any business or any institution which 
persistently violates the fundamental laws of its being must suffer loss, 
and treads upon the verge of ruin. It is important for us to remember, 
however, that rebating of premiums is a symptom and not the disease 
itself. Back of it the potent and portentous cause exists. It is found in 
the managerial desire for empire instead of excellence. Ambition for 
empire ruined Napoleon Bonaparte, and it will as surely ruin the 
Napoleons of life insurance if long and recklessly indulged. 


The executive committee’s recommendations that letters from company 
officials should be placed on record, and that relating to remission of dues, 
were adopted, as was also the resolution concerning ‘‘side-line’’ agents. 
Another resolution adopted advised local agents and associations to in- 
vestigate demoralizers of business and presecute any working without 
licenses. 

The nominating committee was made up as follows, each delegation 
naming its committeeman and instructing him how to vote: 

Baltimore, M. H. Goodrich; Boston, D. F. Appel; Cincinnati, John 
Dolph; Cleveland, T. Q. Dix; Connecticut, F. A. Griswold; Delaware, G. 
T. Sibley; Georgia, R. L. Foreman; Hudson Valley, George A. Cantine; 
Indiana, R. N. Merritt; Central Massachusetts, S. H. Coe; Chicago, L. B. 
Bishop; Eastern New York, H. S. Bull; New York, R. E. Cochran; West- 
ern Massachusetts, George H. Sutton; Western New York, W. F. Wright; 
Providence, F. H. Jackson; District of Columbia, Max Cohen; Maine, J. 
M. Gooding; Michigan, F. O. Paige; Minnesota, L. D. Wilkes; New Hamp- 
shire, F. N. Cheney; New Jersey, T. T. Johnson; Philadelphia, Amos 
Wakelin; Pittsburg, C. W. Scovel; Vermont, S. S. Ballard. 

It was decided that, as at previous meetings, the fractional vote system 
would prevail. 

After the appointment of the committee, an inviting ‘‘shore dinner’ 
was enjoyed at the Casino. 

A sympathetic telegram was sent to ex-President J. L. Johnson, who is 
in ill health at Saratoga. Thursday afternoon the question, ‘“When Should 
Competition Cease?” was brought up for discussion. Mr. Bull of Albany 
said that the two associations of which he is a member had determined 
that there should be no competition after the signing of the application, 
and that this rule operated satisfactorily. This view was upheld by D. N. 
Holway, and others substantially agreed with him. Mr. Wakelin con- 
tended that where fraud or rebating was encountered there should be no 
limitation. It was argued, on the other hand, that no two cases were 
alike, and that no hard and fast rule should be laid down. 
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FRIDAY’S SESSION. 

The discouraging nature of the news from Buffalo led to a vote to omit 
the banquet scheduled for Friday evening. A telegram expressing the 
association’s anxious hope for the President’s recovery was sent to Sec- 
retary Cortelyou. 

Announcement was made that the judges had chosen George H. Wilkins 
of Springfield, Mass., as the winner of the Calef loving cup, his essay on 
“The Influence of Life Insurance on Character’? having been pronounced 
the best submitted. E. O. Sutton, also a member of the Western Massa- 
chusetts asssociation, was awarded second prize, and H. K. Simons, an- 
other member of the same association, received honorable mention. 

In the absence of Miss Ranson, who had been assigned the honor of 
presenting the loving cup to the winner, Col. Vrooman acted as substi- 
tute very gracefully. As the winner was absent, President Trask of the 
Western Massachusetts association accepted it for him, responding appro- 
priately. The second prize, the Williams vase, was presented by W. E. 
Underwood of New Orleans to Mr. Sutton, accompanying his action by fit- 
ting reference to the memory of Ben. Williams, its donor. Mr. Sutton 
had previously won the cup in 1900 and the vase in 1899. 

“The Science of Life Insurance: Its Synoptical Story’’ was the topic 
treated by Prof. W. P. Stewart, instructor of agents of the Mutual Life. 
He illustrated the evolution of life insurance by means of a series of 
charts, which formed a portion of the Mutual Life’s exhibit at the Paris 
Exposition, and which were shown at the convention for the first time in 
this country. They proved very interesting to the delegates. 

The report of the nominating committee was then received, and the sec- 
retary was instructed to cast a single ballot for the complete list of names 
presented, which were as follows: 

President—William D. Wyman, general agent Berkshire, Chicago. 

Vice-Presidents—H. S. Bull, Albany; J. D. E. Jones, Providence; J. H. 
Ireland, Baltimore; William Goldman, Portland, Ore.; A. A. Greene, Dal- 
las, Tex.; W. G. Ludlow, Worcester, Mass.; W. K. Schick, Harrisburg, 
Pa.; H. W. White, Atlanta; W. M. Horner, Minneapolis; L. J. Gentry, 
Topeka; George H. Sutton, Springfield, Mass.; H. E. Freeman, Grand 
Rapids, Mich.; T. F. Giddings, Detroit; R. N. Merritt, Indianapolis; O. E. 
Johnson, Charleston, S. C.; Frank Woolley, Wilmington, Del.; S. P. Frick- 
land, Washington, D. C.; J. W. Harmon, Manchester, N. H.; L. B. Rob- 
inson, Newark, N. J. 

Secretary—Fred B. Mason, Chicago. 

Treasurer—Eli D. Weeks, Litchfield, Conn. 

New members of executive committee to serve for three years—W. H. 
Joyce, Buffalo; J. W. Fitzpatrick, Portland, Me.; George A. Cantine, New- 
burgh, N. Y.; W. H. S. Whitcomb, Burlington, Vt.; A. J. Birdseye, Hart- 
ford. 

The new president was felicitously introduced by Mr. Register, and Mr. 
Wyman, in eloquent words, recognized the admirable administrative 
abilities and heartfelt interest in the association shown by Mr. Register. 

Baltimore and Cincinnati bid for the next annual meeting, but as Cin- 
cinnati had been defeated last year in the interest of Portland, it was 
decided that the 1902 convention should be held at Cincinnati. 

Friday afternoon was devoted to an inspection of the beauties of Casco 
Bay from the steamboat furnished by the Union Mutual Life, on which a 
bounteous lunch was served, and fine souvenirs of Portland presented to 
the visitors by the life company. Vice-President Arthur L. Bates, Mr. 
Jewell, Mr. Phillips and other representatives of the company participated 
as hosts in the sail, and entertained and gave information to the delegates. 

Though there was considerable regret that the banquet, and the speeches 
prepared for it, were omitted, particularly because of the sad reason 
therefor, it was generally conceded that the meeting was a very success- 
ful and satisfactory one. 

At the meeting of the new executive committee, S. F. Woodman of 
Boston was persuaded to again accept the chairmanship. 





Losses Not Yet Paid. 
THE Journal of Commerce and Commercial Bulletin, which carries the 
advertisement of the Commercial Fire of Wilmington, Del., prints the 
following paragraph: 

The National Insurance Company of Dover, Del.; the Commercial Fire 
Insurance Company of Wilmington, Del., and the Commercial Fire In- 
surance Company of Philadelphia, are resisting the loss of John Duggan 
of Maple Grove, Manitowoc county, Wis., that occurred April 27, 1901. 
These companies carried a total of. $1900 on the sawmill property, but 
repeated letters and communications regarding the loss have failed to 
meet with any response. 

THE SPECTATOR has refused the advertising patronage of the Commer- 
cial Fire of Wilmington; why, was fully explained in our issue of Feb- 
ruary 14, 1901; nor are we prepared to recommend the other two com- 
panies mentioned, even for surplus lines, none of these companies having 
complied with the regular fire insurance laws of their respective States. 
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At that time THE SPECTATOR stated that it placed no faith in the semi- 
license granted to the Commercial Fire of Wilmington by the new Insur- 
ance Commissioner, George W. Marshall; and last week the Commissioner 
issued and published the notice of which a copy is shown below: 

State of Delaware, Milford, ss.: 

This is to certify that the certificate issued by me to the Commercial 
Fire Insurance Company of Wilmington, Del., dated January 31, 1901, is 
hereby revoked. 

In witness whereof I, George William Marshall, Insurance Commis 
sioner, have hereunto set my hand and affixed the seal of my said office, 
at Milford, this 11th day of September, A. D., 1901. 

GEO. W. MARSHALL, Insurance Commissioner. 

The certificate above referred to is the one which certified that ‘‘the 
Commercial Fire Insurance Company of Wilmington, Del., has complied 
with all the requirements of law, as contained in its charter, and that said 
company is hereby authorized to transact the business of insurance pro- 
vided for by its said charter.”’ 

On February 5, 1901, the Insurance Commissioner of Delaware wrote 
THE SPECTATOR concerning the Commercial of Wilmington: 

The Commercial Fire Insurance Company is not under the jurisdiction 
of this Department; has no report filed here, and pays to this Department 
no fees or taxes. 

Certainly the insurance world is not liable to deal with this class of 
companies, not recognized by their own Insurance Departments. 

In answer to our telegram of Tuesday last, asking Insurance Commis- 
sioner I. W. Durham of Pennsylvania if the Commercial Fire of Philadel- 
phia is licensed by his Department, we received the following telegram: 

HARRISBURG, Pa., September 17, 1901. 
The Spectator Company, New York: 

Commercial Fire Insurance ha ge Philadelphia, not licensed by this 

Department. . DURHAM, Insurance Commissioner. 





Some Plain Hints to Life insurance Soliciters. 


THE booklet by Charles Warren Pickell which bears the above title is one 
of the best documents which could be placed in the hands of life agents. 
In a comparatively brief space it contains a great amount of practical 
advice from a practical and successful man: There are twenty-nine 
general topics, each covered in a concise and impressive style. The 
‘“‘Hints’’ do not deal in ephemeral abstractions, but are concrete, tangible 
and to the point. A few, taken at random, will show their general tenor: 
‘“‘Never talk insurance with a man when anyone else is present’’; ‘“‘Every 
man is subject to some influence’’; ‘‘Always be too busy to talk insurance 
with a business man the first interview.’’ These and equally practical 
hints are strengthened by convincing reasons. The Spectator Company 
has accepted the agency for this little work, and can supply it at twenty- 
five cents per copy. On receipt of this amount we shall be pleased *9 
mail any manager or general agent a sample copy. 








MERE MENTION. 


Life Insurance Notes. 


—The Mutual Reserve Fund Life has again been licensed to do business in 
Towa. 





—President Batterson of the Travelers, who is seriously ill, is reported as 
showing a slight improvement. 

—An interim dividend of five per cent has been declared by the General Acci- 
dent of Perth on their ordinary shares. 

—Robert A, Gibbs has been appointed cashier by M. J. Dillon of the Bing- 
hamton ordinary branch of the Prudential. 

-The Home Friends, a fraternal organization of Washington, D. C., has been 
granted authority by the State Commissioner to do business in Texas. 

—The Prudential has appointed Walter G. Purchar of Cortland, N. Y., special 
agent, to operate through the Binghamton ordinary agency, M. J. Dillon, 
manager. 

—The Court of Honor of Illinois, which was refused a license to do business 
in Wisconsin, has brought suit against Commissioner Giljohann to compel the 
granting of a license. 

—District Manager Boyce of the Mutual Life’s Fargo office has recently secured 
the largest premium ever paid in the Dakotas—$11,769.40—a single premium on 
a five per cent twenty-year gold bond policy for $10,000. 

—Sherwood Gillespy, Seattle, Wash., general agent of the Mutual Life for 
Washington, Oregon, British Columbia and Alaska, has an excellent field to offer 
two first-class producers. Apply to him at once as above. 

—Conrad Youngerman of Des Moines died at his home Sept. 10, 1901. He was 
one of Des Moines’ most enterprising and successful citizens, and has been a 
director of Equitable Life Insurance Company of Iowa for about twenty years. 

—The Board of Review, Effingham county, IIl., is considering the taxing of 
fraternal orders. Effingham county is the home of the Modern American Fra- 
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ternal Order, and the State treasurers of the Catholic Knights of America and 
Catholic Knights of Illinois also reside there. These three orders possess con- 
siderable funds which have never been subject to taxation. 

A branch office has been established by the Equitable in Savannah to have 
supervision over Eastern Georgia, and W. Scotia Tison of Savannah and F. B. 
Shepard of Atlanta have been appointed general agents. Offices will be at 130 
say street East. 

The Sydney (Australia) Daily Telegraph of July 31 contains an apology to the 
New York Life and correction as to statements of comparison of policies between 
the New York Life and the Australian Mutual Provident Society, over the signa- 
ture of the general manager of the latter, Richard Teece. 

—General and local agents of the Mutual Life of Canada held a very successful 
and largely attended meeing in Toronto last week. The programme consisted of 
papers on practical topics and included addresses by Dr. Borden, minister of 
militia; President Melvin and B. M. Britton, K. C. M. P., of Kingston. 

—At the tenth annual session of the Grand Lodge, United Order of Odd Fel- 
lows, held in Haverhill, Mass., the past week, the grand secretary reported the 
total number of members in the State as 1467; amount paid for sick, $4,952.70; 
for funerals, $2,876.85; for widows, $942.10; orphans, $1,138.55; charitable purposes, 
$895.75; whole amount paid out, $23,679.70; funds invested, $7,472.86; value of 
property held, $65,545.74; balance on hand, $12,362.11. 

—On another page of this issue Rickards & Ellis, managers of the Equitable 
Life Assurance Society for Montana, with headquarters at Helena, offer attractive 
positions to two first-class producers. This firm has represented the Equitable 
in the above field since 1894, and has never failed to make a substantial growth 
annually, writing now nearly three times what it did at the start. The senior 
member is the ex-Governor, and both are well and prominently known over the 
State. Investigate their offer. 

—Some time ago H. D. Pritchard of Cleveland, Ohio, applied for $2000 twenty- 
payment life policy through J. L. Rice, agent at Cleveland for the Canada Life. 
Application being approved, Mr. Rice took policy to Mr. Pritchard and left it 
with him without receiving payment. Subsequently Mr. Pritchard, deciding 
that he did not want the policy, returned same to Mr. Rice. In a suit brought 
in Justice’s Court in Cleveland Justice Morrow decided that the policy had 
been in force all the time, and rendered judgment in favor of the company. 
The case, it is said, will be carried higher. 

Major Joseph Ashbrook, manager of the insurance department of the Provi- 
dent Life and Trust Company of Philadelphia, has returned to his desk after 
several months’ absence on account of ill health. In the spring Mr. Ashbrook 
made a trip abroad, and, on his return, not being fully restored to health, traveled 
in the Far West. More recently he has been sojourning in the White Moun- 
tains. It is hoped that he goes back to his desk with renewed vigor. Shortly 
after the civil war, in which Major Ashbrook rendered gallant service until he 
was severely wounded, he became superintendent of agencies for the Provident 
Life and Trust, and he has occupied his present position for the last twenty 
years. 

Fire Insurance Notes. 

—It is learned that the Imperial-Alliance consolidation deal is off. 

William R. Heath, special agent for the Commercial Union at San Francisco, 
died recently at his home. 

Breed & Ball of Marion, Ind., have purchased the agency of Neil & Thomp- 
son, and are now unionized. 

—The Indemnity Fire of New York has entered Washington and appointed 
William Haltz & Co. agents. 

Privilege to work all night without extra charge has been granted to tanneries 
by the South-Eastern Tariff Association. 

The Boston and New York Boards of Fire Underwriters have passed resalu- 
tions regretting the death of President McKinley. 

A new fire alarm system has been completed at Talladega, Ala., making it a 
third-rate town and reducing rates by about one-third. 

The stockholders of the American Central of St. Louis have ratified the 
proposition to increase the capital from $600,000 to $1,000,000. 

Under the operation of the new law West Virginia authorities rule that 
reinsurance policies need not be signed by a resident agent. 

The Standard estimates the August, 1901, fire losses for forty-four States and 
Territories as $8,062,650, against $11,001,080 for August of last year. 

-The Western of Pittsburg has added $38,000 to its assets by the sale of its 
building at $100,000, which appears in its annual statement at $62,000. 

—The Citizens of ot. Louis has transferred Frank M. Sage, recently in the 
Michigan field, to the mountain field, with headquarters at Denver, Col. 

—Anton J. Kalkus of Chicago is under arrest charged with setting fire to his 
store in the Orpheon Music Hall. The company defrauded was the Agricultural 
Fire. 

Charles G. Ells of London died recently. He was formerly underwriter of 
the London Assurance Corporation, and had latterly filled that position in the 
British and Foreign Marine. 
~The Rev. W. J. Adams of Green Lake, Wash., was arrested charged with 
setting fire to his residence to secure $300 insurance, which was carried by the 
Pioneer Mutual of Seattle, Wash. 

—The capital statement of the United States branch of the Salamandra of St. 
Pctersburg, Russia, furnished by request of the New York Insurance Department, 
under Section 27 of the insurance law, shows impairment of about $106,000. Super- 
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intendent of Insurance Hendricks has made a requisition on the Salamandra 
to make good the impairment. 

Companies complain of inadequate water supply throughout Michigan, and an 
increase of twenty-five per cent on rates of mercantile and manufacturing estab- 
lishments will soon go into effect. 

The American National Insurance Company of Fort Worth, Tex., has filed 
its charter with the Secretary of State. The incorporators are E. A. Taylor, W. 
H. Moore, Ed. McGarry and others. 

-William M, Calhoun and H. C. Ewing of Seattle, Wash., have filed articles 
of incorporation under the name of Calhoun, Ewing & Co., to transact a general 
insurance and transportation business. 

The State Auditor of Kentucky holds that all corporations, including insur- 
ance companies, are liable for a franchise tax. It has been suggested that com- 
panies refuse payment and test the ruling. 

—The local authorities at Houston, Tex., have arrested C. R. Munger for selling 
policies of the Great Britain Insurance Corporation of London. This corporation 
is not licensed in any State in the United States. 

—At a meeting of the Rochester Board of Fire Underwriters the following 
officers were elected: President, M. E. Wolfe; vice-president, Henry M. Webb; 
treasurer, A. J. Reibling; secretary, Selden Page. 

At the annual meeting of the National Hay Association at Indianapolis plans 
for a mutual fire insurance company were formulated and the members asked to 
pledge their financial support to the organization. 

Robert Dickson, resident manager of the Royal Exchange Assurance, re- 
ceived the following cable message from the secretary at the home office: “Ex- 
press profound sympathy of the corporation at your country’s loss.” 


Since the arrest of C. H. Faulkner of New Britain, Conn., on charges of 
embezzlement, fire insurance companies have made complaints to Prosecuting 
Attorney Gussman. The shortages are said to amount to about $1000. 

—Members of the Merchants Salvage Corps of Indianapolis, which has been 
in existence about a year, maintained by private subscriptions, have petitioned 
the Indianapolis Board of Fire Underwriters for reduction of rates on account 
of services rendered. 

The following is an extract from the Chicago, Milwaukee and St. Paul Rail- 
road’s annual report of its insurance branch: Premiums, $124,341; losses, $22,894; 
expenses, $3977; guaranty fund, $868,606, showing an increase of $158,818 in the 
guaranty fund over June 30, 1900. 

—The members of the local board at Asheville have assured the South-Eastern 
Tariff Association that all rates have been restored as formerly and that all daily 
reports and policies for cancellation will be forwarded to the rate clerk at 
Charlotte for examination and forwarding to the companies. 


—Insurers in Iowa are demanding the New York form of policy, as lines thirty- 
four and thirty-five of the lowa standard policy, which are for the purpose of 
determining what companies are coinsurers on a loss, would appear to have the 
effect of invalidating the whole insurance if any of the companies were insolvent. 

—The annual meeting of the Pennsylvania State Association of Local Fire 
Insurance Agents at Harrisburg elected the following officers: President, W. 
B. Flickinger, Erie; vice-presidents, L. E. Johns, Pittsburg; Fred. G. Clark, 
Kane, and N. H. Pangborn, Beaver Falls; secretary and treasurer, J. H. Musser, 
Harrisburg. 

—It is now thought that the suit against the Williamsburgh City Fire will be 
dropped, as no objection has yet been made to the second affidavit of the presi- 
dent of that company. This affidavit was without interlineation and was executed 
by a Texas commissioner of deeds, just as though the company and the president 
were located in that State. 

At a recent meeting of Atlanta (Ga.) Agents Exchange the following officers 
were elected: President, John C. Whitner; vice-president, Edward McCanless; 
secretary, J. S. Raine, Jr. An agreement was signed by the members present 
dealing chiefly with the employment of solicitors. Members agree to take no 
more dual agencies and to pay only ten per cent on exchange business. 


The South-Eastern Tariff Associaticn’s cotton committee has decided that the 
new forms for this season will not cover diverted or delayed cotton held in- 
definitely on storage at either compressors or warehouses. Southern underwriters 
claim that the old forms were handled by local agents in such a way as to allow 
abuses. It is believed that present restrictions will insure improvement in the 
handling of cotton and do away with many of the delays incident to liberal policy 
writing of previous years. 








TOO LATE FUR CLASSIFICATION, 


The directors of the Commercial Union of London have cabled a message 
expressing their sympathy with its American board in our national loss. 


—A dividend of seventeen per cent will be paid by the receiver of the North- 
west Fire and Marine of Portland, Ore., which went out of business in 1895. 


—It is announced that the Provident Savings Life has purchased the Hotel 
Earlington, at 49 to 55 West Twenty-seventh street, New York, the price being 
between $700,000 and $800,000. The Earlington was formerly the Gerlach. The 
company has also secured an option on an abutting lot running through to 
Twenty-eighth street. A newspaper report that the Pennsylvania Railroad has 
selected the blocks bounded by Sixth and Eighth avenues and Twenty-fourth and 
Twenty-eighth streets for the terminal of its proposed North River bridge may 
afford a clue to the special reason for this purchase. 
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THE INSURANCE YEAR Book For 1901-1902. 


TWENTY-NINTH ANNUAL ISSUE. 





ANNOUNCEMENT. 


THE INSURANCE YEAR BOOK is issued in two volumes for 1901-1902 as heretofore, and embraces several new and im- 
portant features. One contains the statistics of Life and Miscellaneous companies, the other relating to Fire and Marine Insurance. 
All the statistical and other matter that they contain has been compiled with the greatest care by experienced insurance statisticians, 
the figures being taken from official reports. These volumes together constitute a trustworthy encyclopedia of insurance information. 

The volume devoted to LIFE AND MISCELLANEOUS INSURANCE contains the standard tables of Life, Casualty 
and other Companies brought down to include the official figures of 1900 for each company, in comparative form, for a series of 
years ; also many new and valuable statistical compilations not heretofore published. Other tables show the standing and busi- 
ness transactions of Foreign Life and Accident Companies. 

THE FIRE AND MARINE INSURANCE volume contains elaborate statistics of the Fire and Marine Insurance 
Companies doing business in this country, in comparative form, for five years. Tables are also given showing the status and 
transactions of all the principal Stock, Fire and Marine Insurance Companies of the world, and much other important information 
relating to Fire and Marine Insurance, 


EACH VOLUME IS COMPLETE IN ITSELF. 





LIFE AND MISCELLANEOUS INSURANCE. 


The volume devoted to Life and Miscellaneous Insurance contains departments relating to Life and Miscellaneous 
Companies under chapters headed as follows : 


STATUTORY REQUIREMENTS.—ADDITIONAL NOTES FROM THE since their first publication and they have been extended and improved for the present 
STATUTES.—DIGEST OF INSURANCE peg g hoa | edivion of THe Year Book, 
TICS OF FOREIGN COMPANIES.—INSURANCE IN ADA. | 
LIFE UNDERWRITERS’ ORCANIZATIONS.—RETIRED AMERI- ee ee Oe es covering the transactions of all 
CAN COMPANIES.—DIRECTORS OF COMPANIES.—INSURANCE | existing Life Insurance Companies from the time of their organization to the beginning of 








AGENTS. the —_ ag These a have been © gaged prepared ag THe YEAR a. and 

as some of them are anterior to the organization of any insurance department, the informa- 

These several chapters apply to the special features of Life and Miscellaneous Insur- | tion can be found nowhere else then te this publication. The tables show the iabelpts a 
ance, and are entirely different from similar chapters enumerated below for Fire and companies from policyholders, their investments, etc. ; disbursements to policyholders under 
Marine Insurance. | separate headings; expens Ses disbur s, new busi » insurance in force at the 
EMPLOYERS’ LIABILITY INSURANCE. | close of each year, assets, liabilities, surplus, and in fact all the material points that are con- 


tained in the statistics regarding the transactions of recent years, 


_ A department is devoted to a description of the varied functions of Employers’ 
Liability Insurance, standard policies, special clauses, and Statistics showing the business 


transacted in the United States for ten years, in comparative form. | LIFE INSURANCE TR4NSACTIONS FOR FORTY-TWO YEARS 
COMPENDIUM OF OFFICIAL LIFE INSURANCE REPORTS. This is a regular series of tables that have formed an important feature of THE YEAR 


‘ook for so many years, presenting in comparative form the business transactions cf all the 


A very important series of tables, occupying upwards of ninety pages, giving the com- American Life Insurance Companies for forty-two years. They show the current business 
parative exhibits of the business and financial standicg of all the Life Insurance Companies of the Life Companies in a concise mar ner for ready reference. 
of the United States, is presented under this heading These tables are compiled from ~imilar tables exhibit the business transactions and financial standing of the MISCEL- 
official reports, the ratios being worked especially for T'Hx YkAR Book. They embrace an LANKOUS COMPANIES for a period of ten years. 
exhibit of the transactions of all companies from the date of organization to the present There are numerous othertables embraced in the volume which we have not space to 
time ; information to be nowhere else obtained. These tables have met with great favor enumerate here. 


FIRE AND MARINE INSURANCE 
The following list of chapter headings indicates some of the prominent features of the Fire and Marine Volume : 


STATISTICS OF FOREIGN COMPANIES.— INSURANCE IN FORE- complete comparative form. The statistics of the Mutual Companies include those having 
IGN COUNTRIES (embracing special consu'ar reports, etc., from all par's of the world). cash assets exceeding $15,000, and that are recognized as competitors in the field of Fire 
imines in Che In NEW YORK ae CITY han ry ie | companies fox 7 Insurance, 

ears). SSE 28 years). STATE INSURANC FFI- 
CIALS NEXI LEGISLATIVE SESSIONS. LLOVD’s TABLES. SHORT RATE FIRE INSURANCE BY STATES.—Tabular reports of premiums received, 
SCALES. FIRE LOSSES IN THE UNITED STATES (26 years.) FIRE INSUR- losses incurred, risks written, and the ra'io of losses to premiums by the different companies 
ANCE STOCKS AND DIVIDENDS (25 years) NATIONAL BOARD TABLES in the several States and Territories is presented. ‘The grand aggregate of these totals 
trisks, premiums and losses, 41 years). AXATION OF FIRE INSURANCE shows very closely the distribution of Fire Insurance throughout the country. 


COMPANIES, PREMIUMS AND UNDERWRITING TAXES. AUTOMATI F SIS - : 
SPRINKLERS. STATISTICS OF FIRES IN AMERICAN CITIES, DETAILED UNLICENSED COMPANIES,.—Under this heading is given much information 
STATEMENTS OF 80 MILLIONAIRE COMPANIES (70 items). RETIRED COM as to both American and Foreign companies which operate in this country without the 
PANIES. RECEIVERS. UNDERWRITERS’ ORGANIZATIONS. DIRECTORS authority of State insurance departments. Very useful to agents, brokers, reinsurance 
AND UNITED STATES TRUSTEES. FIELD MEN. LATEST HOME OFFICE clerks and the insured. 
STATE i y Cc ES. IRECYTORY OF INSURANCE : . — 

, Sy . $ : ines; busi- 
LAWYERS, BROKERS AN]J) INDEPENDENT ADJUSTERS. ness since organization ; risks written and io force ; fire patrols ; etc. 
COMPARATIVE EXHIBIT OF TRANSACTIONS FOR FIVE YEARS. FIRE PROTECTION AND WATER SUPPLY.—This department has 
—The well known standard comparative tables of Fire and Marine Insurance Companies been careful’y revised for the present edition of Tue YEAR Book and corrected from infor- 
and of Mutual Fire Insurance Companies, which have forned a prominent feature oF THE mation specially furnished to the publishers. It furnishes more complete, general and 
Yxar PooK forso manv years, are brought down in this volume to embrace a period of five trustworthy information regarding the equipment of the various ciies and villages of the 
yars—1896 to 1900 inclusive. ‘I hese are compiled from official sources showing the trans- country in the matter of fire pretection and water supply than can be obtained from any 
actions of the companies year by year, and include their insurance and financial exhibits in other source. 





THE INSURANCE YEAR Book during its many years of publication has obtained a recognition among underwriters of all classes as a standard authority 
upon all matters pertaining to the business of insurance. It is invaluable to managers of companies as well as to the active men engaged in field work. The 
volumes are handsomely bound in cloth with heavy board covers, and printed on fine paper with clear, legible type. 


PRICES.—The following :e the prices of THE INSURANCE YEAR Book for the-separate volumes or for the complete set. 


Life and Miscellaneous Insurance, $5.00. Fire and Marine Insurance, $6.00, Both volumes, when ordered together, $8.00, 


Sent prepaid to all parts of the United States or any country in the Postal Union on receipt of price, Address, 


THE SPECTATOR COMPANY, 95 William Street, New York. 











